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WANTED—GENERAL AGENTS. Weare enter- 
ing Tennessee and Texas and are prepared to give 
general agent’s contract to responsible parties. Only 
men of experience, proven success, character and some 
financial worth, possessing executive ability and 
initiative need apply. 


The Southern States Life Insurance Company 
Atlanta, Ga. 
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“Twixt the Cup and the Lip” 


*‘Oft times many things fall out between the cup and the lip” 





by Robert Greene, a contemporary of Shakespeare. 

Greene lived a dissolute life and wrote on his death-bed 
“A Groatsworth of Wit Bought with a Million of Repentance.” 
The words first quoted above have stuck in men’s minds and we 
have a short modern version— 


Tis words were written over three hundred years ago 


“‘There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has planned for, labored 
for, thought he was sure of, seemed to have in his grasp—that is 
the tragedy of life and endeavor. 

Such things happen from a great variety of causes—some of 
which could not be foreseen. some of which are the fault of 
others. Sometimes they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose what we had set 
our hearts on, and that’s the tragedy. Occasionally the loss can 
be made good—only time and labor may be lost; but usually such 
losses, such failures ‘‘twixt cup and lip” affect us, our children 
and, ultimately, their children. 

What is the most important thing in your life? If the Fates 
were to offer you just one wish, what would you wish for? 

Would it not be the welfare of your family? 

What would be the greatest calamity that could befall you? 
Would it not be— 





FAILURE IN DUTY TO YOUR FAMILY? 


If, in order to make sure of doing that duty, you should decide 
to insure your life, and should apply for a policy and be found an 
acceptable risk, and then die while the papers were in transit— 
that would be a tragedy indeed! That would be one of the many 
things that fall ‘“‘twixt the cup and the lip.”” There is something 
terribly suggestive in that title—‘ A Groatsworth of Wit Bought 
with a Million of Repentance.’ Greene was writing a record of 
his own life. 

Well, it need not so happen to you; your “ million of repentance” 
may be avoided. 

If you apply to the New York Life Insurance Company for its 
new form of policy, pay your premium with the application, and 
are found to be an acceptable risk, you are insured from that 
moment. ‘This is a new feature of New York Life policies, and it 
has already saved the insurance of at least one applicant who 
died before the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which was also included 
in the policy applied for, his family was paid double the face of 
the policy. In that case, ‘‘twixt the cup and the lip,” something 
fell ‘‘in’’ and not “‘out.”’ 


Send for a New York Life Agent and find out all about it. 





New York Life Insurance Company, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. 


Not so many years ago the life insurance business was considered a place for the derelicts of 
other businesses; men fit for nothing else could eke out a living peddling policies to their friends, 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. Heneeds brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he’ 
must be a well-dressed and polished man of the world. In fact he must have every qualification) 
necessary to a big business executive. To such men the business of selling life insurance does 
indeed offer wonderful opportunities. For such men there is no business offering greater inde- 
pendence and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect. 
Protection policies give to their owners the peace of mind that comes from the absolute knowk 
edge that every contingency is provided for. 


These advantages are for every man to seek. A word to the company will bring you com- 
plete information. If the business of life insurance offers great opportunities, and it does, add 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 


published every ‘Thursda by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 
ee ‘York, Ne ©: ler the act of March 8, 1€79. THe Spectator, Volume CX, Number XXV, June 21, 1923; $4.00 per annum. 





bus 
i 


mA 


other 7 


icts of ¥ 
iends. § 
irance | 
. He® 
‘ly he® 
cation 
e does | 
- inde- 9 


Pitts- 9 
ection ¥ 
cts, it 7 
s been | 
erfect | 
cnowl 4 


1 com- 4 
add to® 


NY 


r June 263% 





THE SPECTATOR 





FEATURES IN THIS ISSUE 





Underwriting and Investment Profits 
and Losses of Casualty Companies 
Expense Rate Per Cent of Mean Insur- 
ance in Force of Forty-Six Companies 











Life Insurance Sales 

Fidelity and Deposit Changes 
Open Letter to W. H. Bennett 
Miscellaneous Insurance Decisions 





THE CANCER SITUATION OF TO-DAY 


Constantly Rising Death Rate Evidences Deplorable Condition--Education 
of Public Vital 


By Dr. FRepericK L. HorFFMAN 


Consulting Statistician, The Prudential Insurance Company of America 


ANCER was referred to as a “menace” in 
my address before the Gynecological So- 
ciety in 1913, but at that time the cancer 
death rate of our large American cities was 
only 80.5 per 100,000, for the period 1907- 

The warning voice at that time had 

influence in the formation of the 

American Society for the Control of 
cancer, which has vigorously attempted to educate both the 
laity and the medical profession in the supreme importance of 
the earliest possible diagonosis of the disease and the earliest 
possible use of a qualified method of treatment. 

Since my address in 1913, the cancer death rate has increased 
in large American cities from 88.9 per 100,000 during the period 
1912-1916, to 91.1 during 1917-1921, and to 104.1 during 1912. 
It requires no further evidence to emphasize the seriousness of 
the situation, which, obviously, is in need of a much larger 
measure of public support than it has heretofore received. 

Comparing the results for thirty-seven cities, it appears that 
during the pericd 1912-1916, there were seven cities with a 
cancer death rate exceeding 100.0 per 100,000. During the 
period 1917-1921 there were eighteen such cities, while during 
1922 twenty-two out of the thirty-seven cities had rates in 
I question whether a more de- 


LOTT. 
some 


excess of 100.0 per 100,000. 
plorable situation has ever been revealed by current mortality 
statistics, affecting the larger portion of the adult population. 
Assuming that the present rate is approximately 90.0 per 
100,000 for the country at large, we have about one hundred 
thousand cancer deaths in this country annually, of which 
eighty-five per cent will be forty years of age and over. 


Upon further consideration, the problem assumes a still more 
sinister significance. The evidence is overwhelming that cancer 
cases are being arrested, or cured, to an increasing extent. and 
that many who might have died from cancer, die from other 
diseases, as the result of early operation, or qualified treatment 
otherwise. Yet, regardless of this saving in life, or change in 
mortality results, notwithstanding the strenuous efforts made 
to arouse the public to the urgency of earlier diagnosis and 
earlier treatment, the cancer death rate persistently increases. 

At the present time, the large majority of cases which come 
to operation in hospitals or other institutions throughout the 
country are in an inoperable stage, when the prognosis is prac- 
tically hopeless. It is scandalous indictment of negligence on 
the part of a considerable portion of the medical profession, who 
permit cancer cases to drift along, until the chance of an 
effective operation has passed. Hence, the value of public 
activities, backed by the sound consensus of medical opinion, 
aiming at the education of the laity in the supreme importance 
of the earliest qualified diagnosis and the earliest qualified 
methods of treatment. 

A review of the cancer statistics of thirty-seven cities for 
1922 reveals an amazing state of affairs. When the cancer 
education of the public was inaugurated by the American So- 
ciety for the Control of Cancer, the annual mortality from 
malignant disease was about 75,000. At that time a death rate 
of 90 per 100,000 was considered an excessive average, while 
at the present time there are cities with rates as high as 160.0 
per 100,000, oblivious to the dangers of continued apathy and 
indifference. The cities in which the mortality from cancer is 
at its highest are, in the order named, Albany, N. Y., 162.9; 








THE SPECTATOR 


Thur Sday 








San Francisco, Cal., 161.8; Boston, Mass., 145.8; Los Angeles, 
Cal., 132.0; Topeka, Kansas, 137.4; Sacramento, Cal., 141.7, and 
Providence, R. I., 135.5. The only two or three cities with 
relatively low cancer death rates are Norfolk, Va., with 48.4; 


TABLE I. CARCINOMA AND SARCOMA IN THIRTY-SEVEN CITIES 
1912-1916 

Deaths from Death Rate 

City Population Cancer Per 100,000 
ieee A, A eee 530,230 702 132.4 
ealtemore, DG... o60iscieweees 3,182,975 3,001 04.3 
RS RSAADIY NAGS ose 4:5 s)sicle waters wis 3,518,440 4,224 120.1 
CMOS AL | BGS eee eee: 12,049,330 10,245 85.0 
mnomnats, YOWIC.. 6.015.000 <6 1,899,740 2,030 100.9 
Sprain, ORO ......%. «sice.s's0s.s 3,320,330 2,041 79.5 
Dayton, Sl 661,340 580 87.7 
DS | 0 ae ee 1,157,250 997 86.2 
POS ONMIES | Ta... os cwesiersie vidios 520,105 497 95.6 
Petro WICH. .6cs.cicc0ccscas - 3,502,330 1,986 56.7 
Grand Rapids, Mich........... 617,245 602 97.5 
Pdardtord,, GGODM. << ...:0s0000< 581,075 457 78.6 
Sadianapolis, Ind... 2... 1,354,035 1,100 85.6 
ESSE OCT 23 CREE OC) eee 2,157,935 2,201 104.8 
AGES ANOS RY ici21< 2:0 sie erereinlaenevs 1,142,760 905 79.2 
Milwaukee, Wis.............. 2,049,580 1,550 75.6 
Minneapolis, Minn............ 1,677,270 1,479 88.2 
OS eae emer 1,879,380 1,503 80.0 
Nem MOTIEANS, ILA)... sicscneens 1,799,530 1,730 5 
SC eC le a eae 25,049,860 22,109 86.2 
rar RCO UNC PEW Lae saves ois os dine alesis 444,310 300 67.5 
Philadelphia, Pa......0..is2+ 8,341,400 7,704 93.1 
TCTs Led Can a” 2,785,060 2,285 2.0 
Providence: Ry 1......<06.6.:660.0- 1,147,575 1,207 105.2 
SP SCMNIAE. W Bis. o16)550:s 5 Staion ororss 733,810 637 86.8 
Se EARS! 6, a ee eee 517,740 375 72.4 
Sarramento, Wal. .a:s.se:s0ieess-0 269,860 371 137.5 
San erancisco, Cal.....<cs<.»+ 2,270,585 2,704 121.7 
SESS i re 664,915 461 69.3 
Seattle. Wash... .02.esineei0 1,349,045 1,008 74.7 
2 CST Ce 3,019,380 3.936 92.1 
Spokane, Wash..........-...- 516,060 466 90.2 
Springiield, Tl... ....c0:s006000 273,885 241 88.0 
Springfield, Mass.........-..-. 533,905 521 97.6 
MMMEAD, CORIO. 50 214 siessinis oew'seies 1,007,410 851 84.5 
MiOpela BRAN 6s oisis esis: oieces ale-<\0 231,870 170 733 
Washington, D. C....5....5% 1,890,780 1,749 92.5 
OE Cae eA eee 95,850,439 85,170 88.9 

Scranton, Pa., with 65.0; and Detroit, Mich., with 60.8, In 


these three cities, however, there are reasons for believing that 
the age and race constitution of the population has an important 
But, as stated before, seven of the 
100.0 per 100,000, 


bearing upon the results. 
thirty-seven cities have rates 
which attains to the maximum rates reached anywhere in the 


in excess of 


civilized world. 

There are those who wish to discredit the apparent increase 
in cancer, on the ground of improved diagnosis. Any one 
familiar with cancer facts knows perfectly well that there has 
been no such improvement within the last seven years, as is 
indicated by the extraordinary rise in the cancer death rate in 
the meantime. There are also those who would discredit the 
value of cancer diagnosis by reference to autopsy records indic- 
ative of malignant lesions, not recognized during the lifetime 
of the patients. It may frankly be stated that there is probably 
more cancer than is indicated by the returns of death registra- 
tion, but it is a wrongful procedure to discredit clinical diagnosis 
concerned with diseases fatal to life, simply because inter- 
current malignant disease was not recognized in the death cer- 
tificate. It can readily be understood that a person may have 
cancer of the liver, or lungs, or of the stomach, or intestines, 
not recognized during a fatal course of treatment, on account 
of cardiac or renal disease. The question is not whether cancer 
was present, but whether the person died of the disease, as 


diagnosed. In any event, most of the observations which hay 
been brought to my attention are suggestive of a strong bie 
which would be absent in strictly scientific methods of i, ni: 
It would, undoubtedly, serve a useful purpose if the ae 
were thoroughly inquired into, for there are no more Wasted 
records of disease than the average objective findings in auto) 
sies, which are stored away in countless hospitals, but Mes 
utilized for practical purposes. 

An immense amount of research is being carried on to dis- 
cover the cause, of cancer, or to determine with 
greater accuracy the conditions contributory thereto. An jp. 
mense amount of progress has been made in this direction, 
deserving of the highest appreciation, in view of the large 
amount of self-sacrificing effort on the part of those who 


or causes, 


laboriously for years pursue a given and possibly promising 
line of research. But, what is being done in this direction has 
largely to do with the pathology of the disease and, to a much 


lesser extent, with the results of treatment, which, from 4 





practical point of view, should receive prior consideration 


What we require to know is the methods of procedure in opera- 


TABLE I]. CarciNOMA AND SARCOMA IN THIRTY-SEVEN CITIES 
1917-1921 

- Deaths from Death Rate 

City — Population Cancer Per 100,000 
Albany, INA insted rosie umieoacet 563,405 792 1408 
Baltimore, Md................ 3,024,938 3,643 100.5 
Boston, MOSS as :5avsdevsiceutsies SONS 4,800 1290 
Chicago, Itt... aa iaieiatatatisngle: ote 13,365,876 12,433 93.0 
Cumcmmati, OBi0......05 6.66665 1,996,540 2 517 126.1 
Cleveland: OHIO ia: 66 <.6c0cae ws 3,023,807 3074 783 
DAGON. (OMIO hoses cialsiceeielen es 753 569 oh waa 
Denver, Co ceohis. 5s, bn otece terenoatee 1,270,521 £333 104.9 
Des MOORES, TR. 6 usc oxnnnses 622,119 654 105.1 
a 4,835,397 2,931 60.6 
Grand Rapids, Mich........... 681,723 637 93.4 
Flarttord, (Gomis. ..2:0cstiee< «246.5 680,269 611 89.8 
— VD sii vs. sie sestace Oloks 1,551,293 1,449 934 
50S Ampetes, (Calle. civsnscece.e eee 2,817,427 3,547 125.9 
Ls ouisville, HOS rctiyintsxccs loc tar ehan al 1,170,760 . 1,048 89.5 
Milwaukee, Wis.............. 2,264,261 L814 80.1 
Minneapolis, Minn............ 1,882,397 2,004 106.5 
PION, Te Bo os sin 5a sieivacioisin 2,053,052 1,673 815 
NeW Orleans, La. .060s 60s 1,923,680 1,978 102.8 
DOW VUE RG. oo vic sevice eck 27,882,486 25,836 92.7 
INGO NOM Vietire reat hole tsiakisehe seers 560,043 ; 326 575 
Philadelphia, (Pais 0s. discs eos 2 9,045,394 9,257 1024 
PeIttSDURGM, ase... 52a aciee aisieras 2,926,802 2,041 90.2 
Providence WR oles. sochs os ase 1,184,300 1,378 116.4 
Richmond, WEA wisn nish oes neueeins 847,012 "662 78.2 
go a ree 583,034 513 87.9 
sacramento, Cal... ..:...-20« 323,883 455 140.5 
San BEANCISCOS NCA. wie. 5.5-ccbs oo 2,510,404 3,720 148.4 
a ceiesaraiter Rake ee 686,736 ; 505 86.6 
Seattle, ba re Ee 1,557,501 1,468 94.3 
St. IS GUES NEO ccc escent Sah 3,842,205 3,977 103.5 
Spokane, WV ASI a ia oe Ancien, keys 521,670 607 116.4 
Ae || re 203,927 375 127.6 
Springfield, PASS ical Bvcieinec erate 637,457 634 99.5 
Toledo, Ohio Se re 1,190,616 1,100 919 
DOR, MUM «ons sti benncsis nes 248,449 262 105.5 
Washington. DiC, o.6 ccs cae os 2,160,851 2,169 100.4 
<1 ito] 21 Une eee Cann Ae ae 106,718,043 103,630 97.1 


tions which have been most successful and which have secured 
to the patients concerned the longest subsequent duration of life 
with or without a recurrence. 

It is to be hoped that the American Society for the Control 0 
Cancer will receive a sufficient measure of support to undertake 
investigations into the post-operative results of different form 
of cancer treatment, with a due regard to the different types 0 
the disease and its previous duration in point of time, Cancet 

(Continued on page 17) 
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1408 
100.5 
129.0 
93.0 
126.1 
78.3 
94.4 
104.9 
105.1 
60.6 
934 
89.8 
93.4 
125.9 
89.5 
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1028 
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THE EXPENSE RATE 

HE combined expense rate of forty- 
six of the older American life in- 
stirance companies for the year 1922 was 
slightly lower than for the year 1921, 
and, in fact, it is the lowest experienced 
by these companies since the year 1918. 
The rate for shown by the 
table on page 13, o.81 per cent, 
whereas for 1921 the combined expense 
rate was 0.82 per cent; for 1920, 0.90 per 
cent, and for 1919, 0.87 per cent. The 
decline reflected in the expense rate for 
indicates that the 
proportion of written to 
the total insurance in force is gradually 
Contin- 
these 


1922, as 


was 


the past three years 
new business 


approaching the pre-war level. 
ued conservative 
companies will, no doubt, within the next 
few years materially lower the present 
rate. It is, however, too much to expect 
that, with the present costs, the rate can 
possibly reach the normal rate of about 
70 per cent, which was achieved by these 
same companies during the period from 

1907 to 1916, inclusive. 

When the cost of production in other 
businesses is compared with the cost of 
taking into con- 
sideration the cost prior to the war and 
subsequent thereto, it is a remarkable in- 
dication of the sound and scientific basis 
upon which this is written that, whereas 
the cost in other lines has doubled, and in 
some cases trebled, life insurance has 
risen in the last five years but 0.13 per 
cent over the preceding five years. 

In the accompanying table the expense 


management of 


writing life insurance, 


rate per cent of mean insurance in force 
of forty-six of the older life insurance 
companies of the United States is shown 
for the twenty years, from 1903 to 1922. 
The table is compiled by dividing the 
management expenses plus taxes by the 
mean amount of insurance in force. The 
for the entire twenty 
together with the 
the gen- 


rates are given 


years, year by 
four quinquennial periods and 
eral average for the entire twenty years. 
The first year of the table, 1903, shows 
the highest rate of the entire period, 1.03 
Steady and rapid decreases are 


year, 


per cent. 
and in 1908 we find a rate of 
which was the lowest of 
from the 


noticed, 
0.66 per cent, 
the entire period. Ilowever, 
years 1907 to 1915 there is but a slight 
variation in the ratios shown. In 
this table it be borne in 


mind that taxes levied by 


con- 
=e io . 
sidering must 
lederal and 
s have much to 
It must be 


various State government 
do with the present high rate. 
also noted that companies writing group 
insurance will have a higher expense rate 
than companies writing ordinary insur- 
ance only, and that companies writing 
industrial insurance are eliminated from 
the table. 


S' JME interesting comments have been 
elicited by the record of homicides 
in 1922, prepared by Dr. Frederick L. 
Hoffman and recently published in THe 
SrectAtor. Among them is a letter from 
Hon. William McAdoo, chief city magis- 
trate of New York, which is presented 
Judge McAdoo 


believes in shutting off at the source the 


elsewhere in this issue. 
supply of implements, now so easily ob- 
tainable, which are too frequently used by 
those who commit murder. He recom- 
mends the passage of a national law to 
restrain the importation of pistols and 
revolvers, and to heavily tax their manu- 
facture and distribution. In addition, he 
would tax cartridges, so as to make the 
procuring of ammunition for revolvers 
more difficult. A bill covering these fea- 
tures has been prepared for introduction 
in Congress, and it has been approved by 
two police conventions, the principle also 
having the approval of the American Bar 
Association. In connection with the 
showing that five out of seven murders 
are committed by the use of pistols, the 
Boston Transcript is led to remark that 
‘there is a condition which, it is believed, 


can be finally cured only through Con- 


5 


Editorial 








But that should not 
deter the States from doing what they 
can to deal with the The 
Transcript asserts that there is need for 
State and Federal action which would put 


gressional action. 


situation.” 


ce 


what has been described as the 
When the 
United 
thousand an- 


an end to 
mail-order trade in death.” 
deaths due to homicide in the 
States 
nually, as they did last year, it is time that 
some drastic action should be taken to 
make murder less easy and safe. 


approximate ten 


TARTLING figures are 
by Edward A. St. John, president of 


those given 


the National Surety Company, in his arti- 
cle in the Quinquennial Number of Tue 
SPecTAtToR, when he says that ‘ than 
$3,000,000,000 is stolen every year in the 


“more 


United States through various kinds 

Of course, Mr. St. John’s 
estimate includes losses by any and every 
kind of dishonesty, but, even so, his esti- 
mation of but $20,000,000 of such losses 
being insured against indicates that a very 


dishonesty.” 


small proportion of insurable losses due 
to dishonesty is actually covered by in- 
surance. This in turn leads to the belief 
that there are fields for insurance against 
losses by various kinds of dishonest acts 
which have been very insufficiently culti- 
vated by insurance companies and agents. 
It is therefore, that oppor- 
tunities exist for largely increasing the 
business of the companies writing fidelity 


apparent, 


and surety bonds, burglary insurance and 
other variations of the general types of 
protection against losses due to dishon- 
esty, and that agents of such companies 


can, in many cases, increase their busi- 


ness along these lines. 


Judge McAdoo on Homicide Prevention 
[To the Editor of Tur Spectator] 

Enclosed herewith is a copy of a bill pre- 
pared and which we hope to have introduced 
in the next Congress. This bill, as you see, 
inhibits with strong penalties the importation 
of pistols and revolvers and places a heavy tax 
on their manufacture and distribution. One 
of the strongest clauses in the bill is that which 
taxes the cartridges so that the remaining re- 
volvers would be without ammunition. 

State laws and local ordinances differ so 
widely in form and matter that they are found 
to be inefficient. Moreover, it is impossible to 
get the States to adopt a standard law like that 
of New York. Some great States have no 
law at all on this subject. Federal legislation 
is the only remedy and I don’t think that the 
proposed bill is in any wise too drastic. 

Of course it will meet with violent opposi- 
tion from the manufacturers and dealers and 
others commercially interested directly or in- 
directly in the production of these weapons. 

The bill has been endorsed by two Police 
conventions representing all the chiefs of cities 
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Could You Laugh 
At Themistocles? 





‘THEMISTOCLES, the old Athenian, had a hard time making it, but his place | 

in history is everlasting. Personal vanity was his trade mark, and “I, Themis- | 
tocles” his favorite quotation. Whenever his followers would build triumphal | 
memorials, he would have his private mason inscribe on the cornerstone, “I, Themis- | 
tocles, the Athenian,’’ did this or did that. 


People began to laugh at him. And finally, although Marathon and Salamis 
proved his right to a good bit of boasting, he was banished. Xerxes, the Persian, 
captured him in exile. Despite his dismissal by his country, Themistocles refused 
all the offers from his captor, fervidly avowing his patriotism with his same old 
lines: 


“J, Themistocles, the Athenian, won at Marathon and at Salamis, and the 
evils that I have done to the Persians are numerous; my mind is suited to 
my calamities; I am prepared alike for favors and for anger; my wife and 
my children have been provided for—therefore, O, Persian King, I, 
Themistocles, the Athenian, am ready to die.” 


Notice that climax to his speech of defiance: “‘My wife and my children have 
been provided for!” 


Throughout all his struggles against his many enemies, the sturdy old warrior 
had always a thought for his family’s future. Why is it that in these peaceful times, 
with life insurance so easy a matter, there are many who cannot boast as truth- 
fully as old Themistocles? 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
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PRUDENTIAL <0 
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Home Office, Newark, New Jersey 
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of the United States and twenty-seven foreign 
countries and last year the principles involved 
in the bill were endorsed by the American Bs 
Association. ™ 
Very sincerely yours, 
WILLIAM McApoo 

Chief City Magistrate. 
New York, June 14. 

The bill referred to by Judge McAdoo is 
entitled, “An Act to Prohibit the Entry jnto 
the United States, and to Levy an Excise Tax 
on Certain Weapons.” In the bill the term 
“prohibited weapon” shall include any revolver, 
pistol, cartridge (loaded or unloaded) for use 
in a revolver or pistol, firearm silencer, and 
any parts of any such revolver, pistol or 
silencer. 

The bill goes on to provide that it shall be 
unlawful to import any prohibited weapon into 
the United States, but shall not apply to pro- 
hibited weapons while aboard a public vessel 
of a foreign government, while on board any 
other vessel having a permit issued by the 
Secretary of the Treasury, authorizing it to 
have on board such weapon, or which are im- 
ported for the use of and accompanied by a 
certificate so stating, signed under the author- 
ity of the United States, any State, Territory 
or possession of the United States, or any 
political sub-division thereof, or the District 
of Columbia. 

A penalty of not more than $5000 fine and 
imprisonment for not more than ten years is 
provided for bringing prohibited weapons into 
this country contrary to law, or receiving, con- 
cealing, buying, selling or assisting therein any 
prohibited weapon. Such weapons may be 
seized by the Federal Government. Any alien 
violating this act shall be deported. Posses- 
sion of a prohibited weapon made in a foreign 
country shall be sufficient evidence to author- 
ize conviction, unless the jury receives a Satis- 
factory explanation. 

A tax of $100 would be imposed upon each 
revolver, pistol or firearm silencer manufac- 
tured in the United States, or sold, exchanged, 
bartered or given away. A tax of one dollar 
for each loaded cartridge and fifty cents for 
any unloaded cartridge, to be paid by the manu- 
facturer or person loading at the time of sale, 
barter, exchange or gift, or removal for such 
purpose, is imposed, and cartridges for use in 
revolvers or pistols shall be packed in packages 
of 50, 100, 500 or 1000 cartridges each. These 
taxes do not apply to weapons or cartridges 
for the use of the United States or a political 
sub-division thereof, or by any foreign govern- 
ment authorized by the president of the United 
States to purchase such articles in this coun- 
try, nor to such goods properly sold for ex- 
port. Heavy penalties are imposed for non- 
payment of tax. 


Arthur L. J. Smith Elected Bank Trustee 

Arthur L. J. Smith, publisher of Tue SpEc- 
TATOR, and president of The Spectator Com- 
pany, was last week elected a trustee of the 
Dime Savings Bank of Brooklyn, the second 
largest financial institution in the Borough of 
Brooklyn, possessing assets aggregating $100,- 
000,000. 
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QUESTIONS EDITOR 


4, W. Hicks Sends Open Letter to 
" Walter H. Bennett 








DISAGREES WITH SECRETARY 
Wants Clear-Cut Explanation of Associa- 
tions Stand on Certain Questions 
4. W. Hicks, of Hicks Brothers, insurance 
agents at Summit, N. J., and prominent in the 
New Jersey Association of Insurance Agents, 
= well as the National Association of Insur- 
ance Agents, has sent an open letter to Walter 
H. Bennett, secretary of the National Associa- 
tion of Insurance Agents and editor of the 
American Agency Bulletin, in which he ques- 
tions some of the activities and statements of 
Mr. Bennett. In connection with the letter 
Mr. Hicks devised a set of twenty questions 
hearing on the policies of the National Associa- 
tion as interpreted by Mr. Bennett. The letter 








follows : 





An Open Letter to the [ditor of the American 
! Agency Bulletin, 80 Maiden Lane, New 


York City. 


Dear SIR: 

From articles appearing in recent issues of 
the American Agency Bulletin bearing upon 
conditions in the insurance field, I conclude 
that you believe the business to be afflicted 
with many grave disorders. While I have 
observed much agitated verbosity accompanied 
hy a violent stirring of the waters and fre- 
quent demands for this operation or that 
course of treatment, | have seen no attempt at 
a careful and thorough diagnosis by qualified 
minds, Neither have I noticed any of these 
demands backed by any reasoning that would 
lead one to hope that the operations or treat- 
ments suggested will either effect a cure or 
prevent the disease or infection, if such there 
be, from spreading. 








All this random agitation without concrete, 
constructive suggestions or plans of relief I 
believe to be harmful and cumulatively danger- 
ous, not only to the National Association and 
the indivadual members thereof, but to the 
American Agency System, the companies and 
to insurance as an institution. 

In my opinion aggressive militant agitatioris 
have no place in the intercourse between com- 
panies and agents. They bear too close a 
resemblance to trade union methods. As a 
historic fact and especially in its application 
to the relationships existing in insurance I 
most respectfully challenge the truth of the 
statement appearing in your issue of June 8, 
that “American business, American institutions 
and the American form of government, have 
been brought to their present state of efficiency 
through agitation.” 

Therefore, as an individual agent having the 
best and lasting interest of the Association at 
heart, with no desire to do aught but clear the 
atmosphere, I have drafted and enclose here- 
with a few questions—suggested by reading 
the Bulletin—your answers to which I feel will 
hetter enable the agency force of the country 
as well as the interested company officials to 
gtasp your and the. Association’s stand on some 
of the subjects covered. 

On second thought I am taking the liberty 
of making this an open letter, and, as I be- 
lieve many of those in the business will be 
interested in your reply, I may send it to some 
of the insurance journals and to a few of my 
interested friends. 


Yours very truly, 
A. W. Hicks. 





The list of twenty questions which accom- 
panied the letter is as follows: 
of (a) the 
(c) the 
the companies, what benefit and ad- 
from retiring the present 


1. From the respective viewpoints 
policyholders; (b) Insurance Commissioners; 
agents and (d) 
vantages will be 
underwriting agencies or so-called 

2. What do you consider the principal objection 
to the existence of annexes? 

8. If it seems desirable to exterminate them, what 
methods do you suggest? 

4. As a solution, do you advocate their replace- 
ment by incorporated companies? If so, why? 

5. What means would you suggest for saving to 
business they have accumulated 


derived 
annexes? 


the companies the 
through their annexes? 

6. Would the retirement or incorporation of an- 
nexes reduce the present number of and prevent the 
If so, why; 
incorporation of an- 
of the incompetent 


future increase of agents? 
7. Would the retirement or 
result in the elimination 
agent? If so, why? 
8. Will the action of the Muncie and the Okla- 
homa City local boards advance the spirit of confer- 
ence and co-operation between agents and companies? 


nexes 


9. Who should say when the number of agents 
ought to be reduced? 
10. How much of the anti-annex agitation is due 


to a feeling among agents that with these concerns out 
of the way there will be fewer agents and therefore 
less competition? 

11. What advantages over the present 
will be gained to (a) agents; (b) the companies and 
(c) the public, from a_ central super- 
visory bureau as suggested by the Insurance Commis- 
sioners and apparently strongly advocated by the 
American Agency Bulletin? 

12. Do you believe that any 
officials, none of 
of or experience in the 


systems 


rating and 


set of well-meaning 
have any practical 
technicalities of 


State whom 
knowledge 
the insurance business, are sufficiently skilled to write 
out a set of rules or draw a prescription which will 
be likely to ameliorate or cure any of the so-called 
managerial disorders that some believe afflict it? 

13. If they have the ability to do so, have they 
the right to compel its acceptance? 

14. Do those agents who are encouraging some of 
the Insurance Commissioners and trying to direct 
their course along certain lines realize the dangers 
they are courting? 

15. Is there not danger that such a policy may be 
construed by the companies as an attempted combina- 
tion against their interests? 

16. Do you believe there is any legal justification 
for a limitation of agents by legislation or by the 
edict of, or exercise of authority by Insurance Com- 
missioners? If so, what? 

17. If, as is claimed by some, there are too many 
agents and too many that are incompetent, will not 
this condition be corrected by the inexorable law of 
the survival of the fittest? 

18. What company or companies have pledged them- 
selves not to appoint banks as: agents if their or the 
public’s interests will be better served thereby? 

19. There has been much talk of the classification 
of companies. How would you arrive at an equitable 
general classification, and having made it, how would 
you put it in practice? 

20. As a cardinal sin, in 
greed of a premiums 
an agent for business? 


what respect does the 
company for differ from the 


greed of 


Changes in Kansas Field 

Toreka, KAN., June 19.—J. C. Kinney, State 
agent in Kansas for the Pennsylvania Fire In- 
surance Company, recently resigned to become 
a special agent for the National Fire of Hart- 
ford. That change has caused changes in two 
State agencies for fire companies in this State. 
W. B. Winchell, who has been State agent for 
the Westchester for some years, resigned to 
take the State agency of the Pennsylvania and 
the Westchester is bringing Clarence B. Burr, 
Ann Arbor, Mich., to Topeka as State agent. 
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COMMITTEES APPOINTED 


Most Loyal Gander of New York Pond 
Makes Announcement 

Herbert L. Denny, of the American Insur- 
ance Company, most loyal gander of the New 
York Pond of the Ancient and Honorable 
Order of the Blue Goose, has announced the 
following committees to serve during the 
ensuing year: 

Entertainment committee.—Frederick Acker- 
mann, chairman, National Union Fire; Henry 
Borchers, North River; A. O. Denzel, Glens 
Falls; G. D. Gregory, Great American; L. A. 
Fuchs, Continental; Max F. Liebler, Commer- 
cial Union Assurance; H. A. MclIlroy, Queen; 
M. S. Reeves, Liverpool and London and Globe; 
FE. C. Ryan, National Liberty; Ed. Buhler, 
Northern Assurance; Richard Monahan, 
Schedule Rating Office; Harry E. Sigler, Great 
American; P. E. Brown, New York Fire In- 
surance Exchange; Frank N. Smith, American; 
Edward J. Froeb, Central Fire Office; W. R. 
Bonner, North British and Mercantile; E. L. 
Sullivan, Home. 

Membership committee—F. J. Breen, chair- 
man, National Board of Fire Underwriters; 
F. G. Krueger, North River; W. E. Mallalieu, 
National Board of Fire Underwriters; A. R. 


Monroe, Newark; C. W. Cooper, Northern 
Assurance. 
Initiation committee—W. V. A. Keeler, 


chairman, American Eagle; A. A. Dal Molin, 
Insurance Company of North America; F. W. 
Doremus, American; C. H. Fischer, L. N. 
James & Co.; Fred W. Lau, Norwich Union; 
William Stedler, Insurance Field; C. L. Simp- 
son, National Board of Fire Underwriters. 
Publicity committee—W. W. Mack, chair- 
man, Weekly Underwriter; F. W. Bland, Na- 
tional Underwriter; FE. W. Roberts, Insurance 
Advocate; Young FE. Allison, Jr., Insurance 
Field; Clarence Axman, Eastern Underwriter. 


New Rate Suit Inaugurated in Kansas 

TorpeEKA Kan., June 19—A motion which 
raises the question of the validity of the order 
of Frank L. Travis, former Superintendent of 
Insurance, reducing the fire rates on some lines 
and increasing the rates on other lines, has been 
filed in the district court. It is set for argu- 
ment by the attorneys for the present week and 
will have an important bearing on the Kansas 
fire rate suit. 

The motion sets out that the court ought to 
direct the Superintendent of Insurance to re- 
turn all of the impounded premiums and re- 
store the rates to the levels maintained by the 
companies. The motion was filed by John 
Hunt, local attorney for the fire companies. It 
maintains that the rate order is illegal and 
that it was not made in accordance with the 
statutes relating to the State regulation of fire 
insurance rates. 


Will Survey County Schools in Indiana 

INDIANAPOLIS, IND., June 16.—On request of 
Newman T. Miller, State fire marshal, town- 
ship trustees of Indiana have been asked to 
make a survey this summer of the county 
schools, ascertaining if fire hazards exist. 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 


AMERICAN FIRE INSURANCE CORPORATION 


OF NEW YORK 


UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 


REINSURANCE 


HARTFORD 


CONN. 

















Federal Surety Company 


Home Office, Davenport, lowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 





An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen's Compensation 


We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


W. L. TAYLOR, Vice-President and General Manager 








NOW READY 
Greater New York Field Annual 


and 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 





No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO, 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 
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INCREASE FARM 
COMMISSIONS 





s, E. U. A. Meeting Largely 
Attended 





R. N. HUGHS NEW PRESIDENT 





Matter of Co-operating with Local Boards 
Referred to Executive Committee 
Out of a membership of 128, over 100 were 
at the annual meeting of the South 
eastern Underwriters held last 
week at Atlantic City. As was expected R. N. 
Hyghs, Southern the Insurance 
Company of North America, was elected pres- 
‘tent, Other officers elected include: J. G. 
Pepper, New Orleans, Southern manager of the 
Liverpool and London and Globe, vice-presi- 
dent: William F. Dunbar, manager, and Joseph 
S Raine, Atlanta, secretary. The new execu- 
ive committee will be appointed later by the 


present 
1 Association 


manager of 


president. 

The application of the local agents’ associa- 
tion of Georgia for action by the South East- 
en Association in reference to co-operation 
with local boards, similar to the resolution re- 
cently adopted by the Western Union was 
thoroughly discussed. It was then referred to 
the executive committee. 

Agitation for increased commissions on farm 
property in the South by the two or three com- 
panies most interested resulted in authorization 
of a 5 per cent increase. 

A communication was read from the United 
States Department of Commerce calling atten- 
tion toa monthly survey of current business and 
other publications hy them and offering to send 


a representative to meeting looking to a 





better understanding as to business conditions 
in the country. The association voted to thank 
them for this service and to do whatever was 
advisable to have members get the advantage 

f the service offered. 

The president, Dowdell Brown, read his ad- 
dress, which with other business was submitted 
to the usual committee of fifteen, of which 
George C. Long, Jr., of Hartford was chair- 
man, the other members being A. G. Martin, 
New York: R. M. Bennett, New York; O. G. 
Boyle. New York: A. R. Phillips, New York; 
].G. Pepper, New Orleans; J. T. Tabler, New 
York; P. T. Kelsey, New York; Hart Darling- 


ton. New York: A. R. Thommasson, New 
York; B. M. Culver, New York; Ulric S. 
\tkinson, Chicago; John H. Packard, New 
York: Milton Dargan, Atlanta; J. T. Catlin, 


Philadelphia. 
* 
period of years was considered under a report 
i a special committee, showing that it had 
heen taken up with local agents who promised 
Co-eperation and an effort to improve this seri- 
It was developed that while 
negotiations had heen going on for some time 
nothing definite had resulted notwithstanding 
the Promise of The association decided 
that the time had come, unless something was 
done, to consider the necessity of advancing 
rates, which had proved inadequate. 


US situation 


agents, 














Ie high loss ratio in Atlanta over a long: 


Protracted conferences were held at which 
specially important matters were threshed out 
preparatory to their consideration by the gen- 
eral meeting. The work accomplished during 
the past year by the association and its rating 
and inspection bureaus compared favorably with 
that in previous years. 


New England Agents’ Program 

The meeting of New England local agents 
which is scheduled for June 26-27-28 at Maple- 
wood, N. H., will open with a dinner on Tues- 
day, the first day of the sessions, at which 
Thomas B. Donaldson, president of the Insur- 
ance Federation of Pennsylvania, and Walter 
H. Bennet, secretary of the National Associa- 
tion of Insurance Agents, will speak. The fol- 
lowing two forenoons will be devoted to busi- 
ness and on Wednesday night there will be an 
entertainment and dance for the attending 
members. 

The program for Wednesday, June 27, is as 
follows: 


Report for the year, Ivan E. Lang, Waterville, Me., 


chairman, New England Advisory Board. 
Address: ‘Insuring of Motor Vehicles,” Col. Wil- 
liam B. Burpee, Manchester, N. H., president, Na- 


Automobile Underwriters Conference. 
Address: Joseph P. Dumas, New England 
manager, Automobile Underwriters Detective Bureau. 
Discussion: “Competition of Automobile Dealers,” 
led by James W. Cook, Providence, president, Rhode 
Association. 
“Agency Qualification,” 


tional 


3oston, 


Island Agents 


Discussion: led by Donald 
G. North, New Haven, president, Connecticut Agents 
Association. 

Associations,” led by 


Discussion: ‘Underwriters 


Edwin §S. Coles, Fall River, president, Massachusetts 
Agents Association. 

Address: Frank L. Gardner, Poughkeepsie, presi- 
dent, New York Agents Association. 


The Thursday forenoon program is as fol- 
J pros 


lows: 
Address: James L. Case, Norwich, Conn.. presi- 
dent. National Association of Insurance Agents. 
Address: “The Present Opportunities of Agents 


to Develop Miscellaneous Casualty Lines,’ George E. 
Tucker, M. D., Hartford, medical director, 
AZtna Life and affiliated companies. 


Conn., 


Address: “Fire Prevention,” Col. Alfred T. Foote, 
Boston, Commissioner of Public Safety of Massachu- 
setts. 

Discussion: “How the Agent Can Help in Fire 


Prevention and Fire Protection’ (leader to be 


announced). 
Extension,” led by Frederick 
Vermont 


Discussion: “Credit 
A. Field, Jr., Rutland, 


Association. 


president, Agents 


Open forum, 





Eugene S. Waggaman Named 

The offices of the Liverpool and London and 
Globe at New Orleans announced the 
premotion of Eugene S. Waggaman to the post 
of deputy assistant manager. Mr. Waggaman 
takes the place of Henry Ferchaud, who, just 
before his death went to the United States 
head office in New York city. 

Mr. Waggaman has been with the company 
since the age of fififteen, when he entered the 
Southern department as a junior clerk, advanc- 
ing rapidly to the position of special agent for 
the Mississippi territory. Following this he 
was brought back to the office of the Southern 
the organization and received 


have 


department of 
a valuable experience in underwriting practices. 


THEODORE L. HAFF MADE RESIDENT 
PARTNER 


Fester, Fothergill & Hartung Announce 
Personnel Change 

Fester, Fothergill & Hartung of 110 William 
street, New York city, have announced the pro- 
motion of Theodore L. Haff, their New York 
manager, to a partnership in the firm, the change 
becoming effective as of June 1. 

Having made a host of friends during more 
than twenty years in the insurance business, 
Mr. Haff is one of the most popular executives 
in the country. His steady advance drew early 
attention and his progressive, pleasing person- 
ality has carried’ him rapidly forward. Mr. 
Haff started his insurance career in 1808 in the 
offices of Platt & Jeremiah, who were then 
New York marine agents for the Insurance 
Company of North America. In 1910 he sev- 
ered this connection and joined the established 
firm of Fester & Folsom, Inc., becoming secre- 
tary, then secretary and treasurer, shortly after- 
ward. Later, following Mr. Folsom’s death in 
1918, he was made president of the corpora- 
tion. 

On July 1, 1919, Fester, Fothergill & Hartung 
succeeded Fester & Folsom, Inc., as United 
States managers of the latter’s several rein- 
surance companies entered in this country and 
Mr. Haff became New York manager of the 
firm, with complete power of attorney over the 
organization’s affairs. Fester, Fothergill & 
Hartung have developed one of the most exten- 
sive reinsurance businesses in the United States, 
being managers here for the Alpha General of 
Calcutta, the European General of London, 
La Cubana Compania Nacional de Seguros of 
Havana, the Nippon Fire of Tokyo, the North- 
ern Insurance Company of Moscow, the War- 
saw Insurance Company of Warsaw, Poland, 
and the Union & Phenix Espanol of Madrid. 

Mr. Haff’s experience of more than thirteen 
years in the reinsurance field will prove a val- 
uable adjunct to Fester, Fothergill & Hartung, 
who have been increasingly successful under 
his management. 


Henry Ferchaud Dies Suddenly 


Henry Ferchaud, who was recently appointed 
an assistant manager of the Eastern Depart- 
ment of the Liverpool and London and Globe 
Insurance Company, Limited, and assistant 
secretary of the Star Insurance Company of 
America, died after a brief illness at New 
Rochelle, N. Y., on Sunday, June 17, 1923. 

Mr. Ferchaud was previously deputy assistant 
manager at the New Orleans office, from which 
position he was promoted early this year. He 
spent his entire business career in the service 
of the Liverpool and London and Globe, hav- 
ing been connected with the Southern depart- 
ment of that company at New Orleans since 
1904. 

He was a young man thirty-five years of 
age and his death will be mourned by a large 
circle of friends, not only in the South, but also 
in New York and in-Chicago, where he spent 
some months last year. Mr. Ferchaud had only 
recently brought his family to New York from 
New Orleans. 
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RITISH AMERICA ASSURANCE CO. 


TORONTO, CANADA 
INCORPORATED 1838 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January 1, 1923 


i ccvakienkn Reawe wiser awe ace ok eae . $2,302,90 
RRR SER ne Mat Smee PEM Pee ty ee 1,491,14 ° 
ENE eR ee ee $811, 762, 


W. B. MEIKLE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
. 56 Richton A ve.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 


W. £. RAY, Special Agent 
Terre Haute, Ind. 


FRANK G. DELA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent 
Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ERIK LINDSKOG Special Agent 
7 W. Lake St., Minneapolis, Minn. 

















UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 











gues ccrdent 


FIRE AND LIFE 


sy. 
pASSURANCE CORPORATION, Ltd. 


—— RICHARDSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT sts 
PHILADELPHIA 















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . -  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 





EASTERN DEPARTMENT 
NEAL BASSETT, President 
— KAY, Vice-Pres. & Treas. 
A. +. ee Secretary 
* NEWARK, ea 


WESTERN DEPARTMENT «4 
NEAL BASSETT, Pres. & Mer. 
WELLS T. BASSETT Sec’y & 

Asst. Manager 
CHICAGO, ILL. 











EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster i is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1923, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y=Treas. DES MOINES, IOWA 
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Great American 
Insurance Company 


New Dork 


Choose Chease 
Your INCORPORATED - 1872 Your 
Company Company 


sane Fo gl 1.1923 


$12,.500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


19,6 NET SURPLUS 7. 87 
13.017,077.35 
45,333,495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’! Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, IIl. 
Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
Sansome Street 
San Francisco, California 


Marine Department 


WM. H. McGEE & CO., Cen’! Agts. 
15 William Street, New York City 














i fe) 








inc 
eff 
no 


in 

ing 
po: 
at 

per 
sta 
ere 
ent 


mi 
in 
tar 
act 
cht 
of 








Thursday 


LAN 


or, 


ation 


2.00 


IOWA 





hoose 
four 





mpany 





gent 


i gts. 
City 











June ai, 1923 


THE SPECTATOR 


Fire Insurance 








——_—_—_—_~>= 
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NEW YORK SURVEYS 


Rire Agency Named.—Malby & Short, 
Inc, 9 Jackson avenue, Long Island City, have 
heen appointed as agents for the Merchants 
Fire Assurance Corporation of New York. 
This will considerably extend the facilities of 
both the agency and company in that territory 
and should prove a successful move. 

Rating Problems.—When the executive 
committee of the National Board of Fire Un- 
derwriters meets in the near future for a dis- 
cussion of the proposal to organize a national 
bureau for the control of rates, it is expected 
that some interesting affairs will be brought to 
light. It will be recalled that this proposal 
originated with the National Convention of In- 
surance Commissioners and that the fire com- 
panies have, as yet, not acted. The meeting, 
therefore, will be closely watched by fire inter- 
ests everywhere. 


William Street Club—The annual outing 
of the William Street Club, always a note- 
worthy event, was particularly successful this 
year. It was held last Saturday at Karatzony’s, 
Sea Cliff, Long Island, the members gathering 
there for sports during the afternoon followed 
by dinner in the evening. 


Plate Glass Business——The 25 per cent 
increase in plate glass rates which went into 
effect for New York city on March 27 has 
not proved the deterrent which was anticipated 
in some quarters. It was feared that the rise 
in rates might have a tendency toward depriv- 
ing the companies writing this business of a 
portion of the contracts which were secured 
at such great expenditure of effort in the 
period of depression, but, though isolated in- 
stances have appeared, there has been no gen- 
eral drag on writings and the outlook is not 
entirely clouded. 


BOSTON AND VICINITY 


Commissioner Hobbs in Chicago.—Com- 
missioner of Insurance Clarence W. Hobbs is 


in Chicago endeavoring to straighten out the’ 


tangle arising out of the threatened retaliatory 
action by Missouri on account of Massa- 
chusetts’ laws which do not permit the licensing 
of reciprocals. 


State Fire Losses Over $15,000,000.—The 
Massachusetts Commissioner of Public Safety 
and State Tire Marshal report a fire loss in 
Massachusetts last year of nearly $15,000,000. 
This is a reduction of nearly $1,000,000 from 
the figures of I9g2I. 

Underwriters Bureau Elections.—At a spe- 
cial meeting of the Underwriters Bureau of 
New England last Friday the following new 
members were elected: St. Paul Fire and 
Marine, Employers Fire and Tokio Fire and 
Marine. 


PHILADELPHIA NOTES 

Pennsylvania Legislature Closes.—Phila- 
delphia insurance men were very much in evi- 
dence last week at Harrisburg during the last 
hours of Pennsylvania’s Legislative Assembly. 
A number of bills which were bound to give 
trouble to the insurance business should they be 
enacted into law were slated to be voted upon. 
Among those who graced the State capital 
with their presence were: S. H. Pool, W. H. 
Kingsley, Jackson Maloney, Thos. B. Donald- 
son, A. M. Waldron and R. R. Deardon, Jr. 
Success marked their pilgrimage and all re- 
turned to the Quaker City smiling and happy. 

T. B. Donaldson’s Gift.—Former Insurance 
Commissioner T. B. Donaldson of this city is 
proudly showing to his many friends a beauti- 
ful gold watch, handsomely engraved with his 
name and that of the Insurance Federation 
which was one of a number of gifts recently 
presented to him by that organization. 


Rating Situation in New Orleans.—There 
is quite a bit of quiet talk in fire insurance 
circles on the desirability of finding some way 
through which the rate-making faculties of the 
fire prevention bureau could be given statutory 
sanction, and advisory rates be made manda- 
tory by authority of legislative enactment. 

While .the great majority of fire insurance 
companies operating in this city and_ their 
agents, of their own free and independent voli- 
tion, and without any private, written or un- 
written, understandings and agreements invest 
the advisory rates of the fire prevention bureau 
with inflexible mandatoriness so far as their 
own individual acceptances are concerned, yet 
there is quite a number (and by no means a 


‘announcement of an 


negligible factor) of bushwhackers who seem 
unable to compete on equal terms and whose 
business is largely secured through rate shad- 
ing and other practices of a devious and un- 
orthodox character. The famous Robert 
Toombs of Georgia was once asked if a cer- 
tain lawyer did not derive a handsome income 
from his practice, and he replied, with an 
emphatic growl: “Say rather by his practices, 
sig.” 

There are several companies and local agents 
to whom this might with perfect propriety and 
exact accuracy be applied and, perhaps, a lit- 
tle later I may have something definite to say. 

Interesting Announcement Coming.—I 
hope in my next letter to make an interesting 
important acquisition 
made by one of our leading agencies. I am not 
at liberty to say anything more at present. 

O’Hacerty. 


Presidential Fire and Marine Organized 

Interests affiliated with the Chicago Fire and 
Marine have combined to organize the Presi- 
dential Fire and Marine of Chiago, which will 
shortly commence business with $100,000 cap- 
ital and $100,000 surplus. President Harold 
O’Brien and Vice-President and Secretary Fred- 
erick O’Brien of the Chicago Fire and Marine 
have advanced the initial funds and the aim is 
to have the new company to reinsurance busi- 
ness as well as direct writing. 

The Presidential Fire and Marine will have 
the way paved for it by the excellent record 
of the Chicago Fire and Marine, which, as of 
April 1, had assets of $2,418,502, net surplus in 
the amount of $876,501 and a capital of 
$1,000,000. oo 
Illinois Bills Killed 

The various fire insurance bills in the Illinois 
Legislature were killed by the Senate before 
its adjournment to June 30, when the legisla- 
ture will reconvene briefly to learn from the 
governor his disposition of bills passed. 


S. W. McCulloch Appointed Commissioner 

Long and faithful service as Deputy Insur- 
ance Commissioner of Pennsylvania on the part 
of Samuel W. McCulloch has been recognized 
by his appointment as Commissioner. 
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What Were You Ten Years Ago? ot 
Come 
What Are You Today? = 
items 
& in fo 
What Will You Be Ten Years From Now? i 
mitte 
ERHAPS you feel you have left your youth behind you in these ten years. But youth is not a matter of ye 
P time. It is a physical state. Genuine youth is a perfect state of health. ey, 
Perhaps you are young—or think you are young—and old age seems an impossible thing. You ci 
feel that you will always be young. This is a fine feeling, but whether or not you can maintain it will depend et 
on your physical and mental health. Time has nothing to do with it. ca 

Perhaps you are neither young nor old, but just jogging along, enduring life rather than enjoying it. 395,56 
Again this is a matter of health—physical and mental. For you the world is as you see it. You cannot see it 31, 1 
as a pleasant place if your body is not in a pleasant condition. mortg 

It was upon these common-sense and yet thoroughly scientific principles that the Life Extension Institute was i 
was founded ten years ago. Ten years ago the Institute was an idea in the minds of men of vision. Today it is tional 
a far-reaching practical organization waging active warfare against disease, old age and death. $5005 

What has it accomplished in this ten years’ campaign against the greatest enemies of mankind? It aii 
would take more than a page of this magazine to tell the whole story—the story of early struggle against Pai 
prejudice, against the emergency ideals in medicine, against the notion that the life span and the health In 
span of man are fixed, against the notion that failing youth and the disabilities of middle age and elderly life Ordit 
are due to time instead of to infections and poisons and other definite physical causes. va | 

In the examination of 250,000 people the Life Extension Institute has been able to accumulate priceless ited 
data relating to human ills. “paid 

At the end of the first decade of its existence the Institute offers a far broader and more effective service premi 
than was possible in its early days. Nevertheless, recent scientific investigations made independently of the — 
Institute have shown that in those early days the death rate among large groups of people who took its service 
and received its counsel was reduced 28 per cent., and that among those found more or less seriously impaired 
the death rate was reduced 67 per cent. 

Lately the Institute has literally been re-born. It has moved its Head Office to more extensive quarters and ta 
established a practically new institution, more highly organized and with the latest improved equipment and : 
facilities. Its departments are better co-ordinated and every effort has been made to profit by ten years’ 
experience in organizing a service to the public of the highest possible life-saving and health-building value. = 

The Institute extends a cordial invitation to the public to visit its new quarters to seek information Amer 
about health problems. The doors of the Institute are open to all seekers of knowledge on these matters. — 
whether for individual or scientific purposes. It costs nothing to visit the Institute and ask about your Berks 
health problems. If the Institute cannot serve you, you will receive sound counsel as to how you should proceed — 
for the protection of your health and the prolongation of your life. one 

No medical treatment is given at the Institute and no individual agencies for treatment are named. The Equit 
Institute will tell you how modern science is equipped to serve you and protect you against unscrupulous Ps 
quacks and pseudo-scientific cults. An institution of this kind is worth seeing and it costs you nothing to Frank 
see it. Keep in mind that it was founded by some of the leading public men and scientific authorities in this Guare 
country, that its work has gone steadily forward, its principles haye been justified, and that it is setting stand- a 
ards for this work throughout the scientific world. Mant 

The American Medical Association has formally endorsed the principle of the periodic health examina- rt 
tion. Every leading man of influence in the medical world has counseled that people have these periodic ex- La 
aminations. Follow this counsel. Have these examinations by a competent physician who is interested in Miss 
this work if not by the Life Extension Institute. The Institute has the equipment, the experience, and was = 
founded by the pioneer group in this field; and it stands ready to serve you or to give you any information you Natio 
may desire regarding this comparatively new science of health building and life extension. Natio 

The Life Extension Institute at present is providing its Health Services for the policyholders of the following a 
companies: Metropolitan Life Insurance Company, Guardian Life Insurance Company, Fort Worth Life Insurance North 
Company, Midland Mutual Life Insurance Company, Inter-Southern Life Insurance Company, Southeastern Life Insur- Penn 
ance Company, Union Central Life Insurance Company, Oregon Life Insurance Company, Ontario Equitable Life & Phoer 
Accident Insurance Company, Penn Mutual Life Insurance Company, Columbus Mutual Life Insurance Company, Vol- se 
unteer State Life Insurance Company, Mutual Life Assurance Company of Canada, Liberty Life Insurance Company and Regis 
Standard Life Insurance Company of America. ae 

oya 
St. L 
LIFE EXTENSION INSTITUTE, Ine. Sc 

eC 
25 West 43rd STREET, NEW YORK Sate 
INFORMATION TELEPHONE VANDERBILT 1494. ao 
VISITORS SEEKING INFORMATION ARE ALWAYS WELCOME q Unit 
Wisc 
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= San Jacinto Life Progressing said that the policy is paid-up for its face value Mutual Life Insurance Company of New York, 
Steady progress has been made through re- at the end of the premium-paying period. In and in 1908 became the manager of the de- 
ent years DY the San Jacinto Life Insurance the same article a general statement was made partment. And now he has put off the armor 
ce . . 
Company of Beaumont, Tex., of which H. M. that a company does not grant the non-for- and retired to enjoy what the old Romans were 
Hargrove 1S president. A comparison of the feiture cash, paid-up and extended insurance wont to term “otium cum dignitate.” During 
ems of assets, reserve, surplus and insurance values on term policies. While this is a gen- his active career Mr. Maunsell not only demon- 
in force, year by year, for the past five years, eral rule, some companies do insert non-for- strated that he possessed business acumen of 
shows excellent ¢ gains yearly, and that the ad-  feiture values in term policies. a high order, but also qualities of citizenship 
mitted assets at the end of 1922, $1,175,295, i which won for him the esteem of his fellow 
exceeded those at the end of 1918 by more than The Union Central’s Rate of Interest citizens. He was a member of the city council 
of seo0,000. In the same time the policy reserve The rate of interest earned of the Union during four years in the late eighties, and at the 
had grown from $110,770 to $519,195; the sur- Central Life of Cincinnati was incorrectly Atlanta Exposition in 1880 he was chairman 
ou plus as to policyholders had increased from shown in the table giving The Rate of Interest of the committee on exhibits from Louisiana. 
‘nd $207,003 to $243,505, while the insurance in Earned on Mean Invested Funds by Sixty Life But whether in office or out of office he was 
advanced from $4,358,841 to $12,- Insurance Companies, in THe Spectator of always actively interested in civic affairs. In 
force ha Pp 
i nero, Of the $1,175,295 of assets December June 7. The rate of interest earned of the short he was a courteous, intelligent and pro- 
it. 305,590. Eahiet i ; : ind P 
it 1, 1922, over $900,000 were represented by Union Central for the year 1922 was 6.49 per gressive business man and a model citizen. He 
mortgage loans and real estate, and $88,453 cent; for the five-year period, 1918 to 1922, in- has justly earned the rest which retirement will 
sie was in cash. The year 1922 was one of excep- clusive, it should be 6.44 per cent; while the give him, and he carries with him the very 
ig tional progress, the assets having increased over rate of interest for the entire period, 1903 to best wishes of his friends, who are many and 
$500,000, and the insurance in force having ad- 10922, inclusive, is 6.43 per cent. The Union whose esteem is boundless. O’Hacerry. 
I vanced more than $2,000,000. Central has always been noted for its high in- ne 
t —_—_—_—_———_—— terest earnings on invested funds, and the year Royal Arcanum Meeting 
= Paid-Up Limited Payment Life Policies 1922 was no exception. The forty-fifth session of the Supreme Coun- 
= In the article entitled “How to Sell More — cil of the Royal Arcanum of Boston was held 
Be Ordinary” in Tue Specrator of June 7, it EE. S. Maunsell, Well-Known New Orleans last week at Atlantic City, N. J. The reports 
was inadvertently stated, in describing a lim- Life Underwriter, Retires of officers and committees were received. Dur- 
“88 ited payment life policy, that the policy is New Organs, June 16.—In 1892 my old ing the past year the executive committee has 
ited pay I 
“said-up for its cash value at the end of the friend Edward S. Maunsell was appointed given serious consideration to the matter of 
paid-up 
ce premium-paying period.” It should have been superintendent of agents in this city by the transferring members on regular rates. 
1e ee 
ce 
THE EXPENSE RATE PER CENT OF MEAN INSURANCE IN FORCE OF FORTY-SIX LIFE INSURANCE COMPANIES, 
-d 
y FROM 1903 TO 1922, INCLUSIVE 
Copyright, 1928, by The ioiioeaesl cae, 2 New York. 
d ——————— er Sa nena > = = : SS eee “= SAN AE RT a ETE EOF I SEIN Se OEE EEE SSS SS ——— 
d AVERAGES. 
| a aS ee 
, ’ COMPANIES. 1903 | 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 | 1915 | 1916 | 1917 | 1918 | 1919 | 1920 | 1921 1922 | 1903 | 1908] 1913 | 1918, 1903 
's : to to to to to 
e a _ = ae 2 ee) ae co ; | a ee oo 1907 1912 1917 | 1922 1922 
, AAMC... ccsecccces: 0.87 | 0.92 | 0.90 | 0.87 | 0.72 | 0.73 | 0.74 | 0.74 | 0.73 | 0.78 | 0.77 | 0.76 | 0.76 | 0.81 0.83 0 75 | 0.79 | 0.76 | 0.62 — 0.85 | 0.74 | 0.79 | 0.73 0.76 
n American Central....... 1.73 | 2.06 | 2.24 | 2.01 | 1.91 | 1.83 | 1.38 | 1.52 | 1.58 | 1.59 | 1-24 | 1.18 | 1.10 | 1.09 | 1.02 | 1.01 | 1.17 | 1.35 | 0.98 | 1-09 | 2.01 | 1.58 | 1.12 | 1.11 | 1.27 
Atlantic Life....-.......| 2.52 | 1.93 | 1.22 | 1.13 | 1.67 | 1,86 | 1.70 | 1.38 | 1.31 |] 1.15 | 1.18 | 1.02 | r.11 | I-24 | r.19 | 1.43 | 1,50 | 1,42 | 1.05 | 1-04 | 1.68 | 1.39 | 1.15 1.24 | 1.25 
8. Bankers, Neb........26. 1.40 | 1.34 | 1.19 | I 02 | 1.01 | 0.95 | 0.95 | 0.92 | 0 82 | 1.01 | 0.85 | 0.77 | 0.76-| 0.78 | 0.75 | 0.67 | 0.87 | 0.81 | 0.58 0.61 1.16 | 0.93 | 0.74 | 0.71 | 0.80 
ir BOPRSUIIG cog claasarecsicies 0.80 | 0.79 | 0.78 | 0.81 | 0.68 | 0.72 | 0.79 | 0.75 | 0.80 | 0.83 | 0.78 | 0.77 | 0.73 | 0.80 | 0.80 | 0.80 | 0.89 | 0.93 | 0.84 0.80 | 0.76 | 0.78 | 0.78 | 0.85 | 0.80 
d CentrabioniUl..S. sis... 1.98 | 2.01 | 2.39 | 1.93 | 1.58 | 1.41 | 1.54 | I-41 | 1.24 | 1.44 | 1.40 | 1.37 | 1.39 | 1-27 | 1-21 | 1.43 | 1.64] £.46 | 1.24 | 1-03 | 1.94 | 1.40 | 1.31 | 1.33 | 1.36 
Connecticut General. . 0.99 | 1.04 | 1.10 | 0.99 | 0.70 | 0.74 | 0.75 | 0.77 | 0.81 | 0.78 | 0 83 | 0.82 | 0.77 | 0.80 | 0.81 | 0.77 | 0.83 | 0.72 | 0.62 | 9-72 | 0.95 | 0.77 | 0.81 | 0.72 | 0.79 
Connecticut Mutual..... ‘| 0.85 0.83 | 0.82 | 0.85 | 0.83 | 0.80 | 0.83 | 0.80 | 0.78 | 0.78 | 0.76 | 0.71 | 0.71 | 0.74 | 0.76 | 0.74 | 0.82 | 0.89 | 0.78 | 9-75 | 0.84 | 0.80 | 0.74 | 0.80 | 0.79 
Equitable, New York...| 1.07 | 1.02 | 0.93 | 0.78 | 0.72 | 0.73 | 0.79 | 0.78 | 0.77 | 0.79 | 0.75 | 0.69 | 0.72 | 0.73 | 0.74 | 0.74 | 0.88 | 0.97 | 0.85 ey 0.99 | 0.77 | 0.72 | 0 go | 0.83 
e Equitable, Des Moines. .} 0.93 | 1.03 | 0.95 | 0.94 | 0.97 | 0.90 | 0.94 | 0.91 | 0.95 | I 03 | 0.99 | 0.93 | 0.94 | 1-09 | I.o1 | 0.95 | 1.19 | 1-01 | 0.88 | 9-94 | 0.96 | 0.96 | 0.98 | 0.95 | 0.97 
3 LC TR GS CA Reena 1.79 | 2.66 | 1.67 | 1.67 | 1.08 | 1.05 | 0.90 | 1.34 | 1.41 | 1.48 | 1.42 | 1.19 | 1.33 | 1-42 | 1.64 | 1.57 | 1.66 | 1.55 | 1.26 | 1-22 | 1.63 | 1.28 | 1.40 | 1.47 | 1.41 
Fidelity Mutual......... I.19 | 1.22 | 1.25 | 1.17 | 0.93 | 0.90 | 0.93 | 0.86 | 0.80 | 0.82 | 0.83 | 0.80 | 0.82 | 0.84 | 0.91 | 0.99 | 1.04 | I.1I | 1.05 0.98 | 1.15 | 0 86 0.85 | 1.05 | 0.97 
O PranblinEes 5 .6.sieis0 « 1.77 | 1.49 | 1.54 | 1.25 | 0.86 | 0.94 | 1.00 | 1.08 | 1 05 | 1.09 | 1.15 | 1.05 | 0.96 | 1.08 | 1.06 | 1.04 | 1.23 | 1.47 | 1.17 | 1-19] 1.35 | 1 04} 1.06 | 1.21 | 1.16 
s Guardian, No Yio s.65:.0 1.32 | 1.32 | 1.26 | 1.22 | 1.05 | 1.02 | 1.00] 1.11 | 1.19 | 1.15 | 1.13 | 1-10 | 0.96 | 1.04 | 1.14 | 1.13 | 1-23 | 1.15 | 1.16 | 1-04 | 1.23 | 1.10 | 1.07 | 1.14 | 1.13 
B Home Life............0 1.30 | 1.24 | 1.19 | 1.30 | 0.84 | 0.84 | 0.89 | 0.89 | 0.86 | 0.88 | 0.84 | 0.85 | 0.83 | 0.83 | 0 8g | 0 87 | 0.96 | 0.94 | 0.79 | 9-77 | 1.16 | 0.87 | 0.85 | 0.86 | 0.89 
Uinoisthites: .:.iaiceise ete sis 1.43 | 1.54 | 1-44 | 1.37 | 1.30 | 1.35 | 1.42 | 1.41 | 1.34 | 1.33 | 1-04 | 1.11 | 0.98 | 0.98 | 0.98 | 1.01 | 1.17 | 1.23 | 1.01 | 9-9! | 1.40 | 1.35 | 1.01 | 1.06 | 1.16 
Manhattan.............. 1.45 | 1.39 | 1.43 | 1.38 | 0.98 | 1.01 | 1.03 | 1.05 | 1.05 | 1.03 | 1.02] 1.13 | 1.08 | 1.14 | 1.22 | 1.39 | 1-39 | 1-45 | 1.30 | 1-25 | 1.33 | 1.03 | 1-11 | 1.35 | 1.24 
Maryland Life.......... 0.97 | 0.97 | 1.04 | 0.94 | 0.85 | 0,86 | 0.8F | 0.86 | 0.89 | 1.15 | 1.07 | 0.93] 1.14 | 1.14 | 1.18 | 1.07 | 1.19 | 1.08 | 0.91 | 9-9 | 0.95 | 0.92 | 1.11 | 1.03 | 1.01 
ad Massachusetts Mutual. .| 0.76 | 0.76 | 0.74 | 0.68 | 0.63 | 0.65 | 0.67 | 0.68 | 0.69 | 0.70 | 0.67 | 0.68 | 0.68 | 0.72 | 0.73 | 0.71 | 0.83 | 0.84 | 0.69 | 9-79 | 0.71 | 0.68 | 0.70 | 0.75 | 0.72 
i Michigan Mutual....... I.10 | 1.14 | 1.22] 1.07 | 0.88 | 0.76 | 0.82 | 0.83 | 0.82 | 0.90 | 0.98 | 1.0 | 0.93 | 0.94 | 0.93 | 0.88 | 1.12 | 1.08 | 0.91 0.98 | r 08 | 0.83 | 0.96 | 0.99 | 0.97 
Minnesota Mutual...... 1.71 | 1.72 | 1.67 | 0.99 | 9.69 | 0.65 | 0.61 | 0.77 | 0.78 | 0.95 | 1.02 | 1.13 | 1.22 | I.19 | 1.29 | 1.22 | 1.53 | 1.39 | 1-14 | 1-17 | 1.32 | 0.75 | 1.21 | 1.28 | 1.18 
1 Missouri State.......... 2.11 | 2.05 | 175 | 1.61 | 1.86 | 1.75 | 1.51 | 1.54 | 1.35 | 1.38 | 1.82 | 1.28 | 1.32 | 1.32 | 1.30 | 1.18 | 1.38 | 1.46 | 1.17 | 1-07 | 1.83 | 1.48 | 1.37 | 1.23 | 1.30 
5 Mutual Benefit......... 0.79 | 0.79 | 0.79 | 0.76 | 0.71 | 0.69 | 0.71 | 0.71 | 0.67 | 0.67 | 0.63 | 0.60 | 0.59 | 0.62 | 0.67 | 0.61 | 0.66 | 0.69 | 0.57 | 9-59 | 0.76 | 0.69 | 0.62 | 0.62 | 0.65 
Mutual of New York....] 1.15 | 1.11 | 0.98 | 0.70 | 0.58 | 0.57 | 0.61 | 0.62 | 0.65 | 0.68 | 0.69 | 0.67 | 0.67 | 0.71 | 0.74 | 0.73 | 0.91 | 0.98 | 0.82 | 9-84 | 0.90 | 0 63 | 0.70 | 0.85 | 0.7 
National Life........... I.09 | 1.08 | 1.06 | 0.98 | 0.78 | 0.75 | 0.76 | 0.80 | 0.78 | 0.81 | 0.80 | 0.78 | 0.79 | 0.82 | 0.82 | 0.80 | 0.96 | 0.99 | 0.83 0.87 | 0.99 | 0.78 | 0.80 | 0.89 | 0.89 
| » 
National, U.S. A.......] 258 | 1.96 | 1.86] 1.56 | 1.37 | 1.17 | 1.06 | 1.14 | 1.32 | 1.29 | 1.03 | 0.98 | 0.92 | 1.12 | 1.18 | 1.07 | 1.04 | I.19 | 1.01 | 1-02 | 1.82 | 1.21 | 1.05 | 1.06 | 1.18 
y New England steeeeeeee 0.90 | 0.87 | 0.89 | 0.80 | 0.69 | 0.71 | 0.74 | 0.76 | 0.73 | 0.72 | 0.69 | 0.65 | 0 66 | 0.69 | 0.72 | 0.69 | 0.82 | 0.85 | 0.72 | 9-79 | 0.82 | 0.73 | 0.68 | 0.75 | 0.74 
P New York Life ......... 1.10 | 1.06 | 0.92 | 0.69 | 0.55 | 0.53 | 0.54 | 0.56 | 0.59 | 0.62 | 0.65 | 0.63 | 0.59 | 0.63 | 0.69 | 0.74 | 0 87 | 0.99 | 0.90 | 9 82 0.86 | 0.57 | 0.64 | 0.89 | 0.76 
Northwestern Mutual. ..| 0.75 | 0.75 | 0.75 | 0.72 | 0.70 | 0.64 | 0.63 | 0.63 | 0.62 | 0.65 | 0.60 | 0.59 | 0.59 | 0.60 | 0.59 | 0.57 | 0.68 | 0.70 | 0.61 | 9.58 | 0.73 | 0.63 | 0.60 | 0.63 | 0.66 
Penn NBN re Sisiciure ore 0.91 | 0.95 | 0.94 | 0.87 | 0.76 | 0.72 | 0.74 | 0.76 | 0.77 | 0.77 | 0.74 | 0.69 | 0.77 | 0.76 | 0.77 | 0.71 | 0.80 | 0.79 | 0.70 | 9-79 | 0.88 | 0.75 | 0.75 | 0.74 | 0 77 
Phoenix Mutual. sec ceees 1.06 | 1.04 | 1.09 | 1.24 | 0.84 | 0.86 | 0.89 | 0.91 | 0.96 | 0.96 | 0.93 | 0.90 | 0.85 | 0.95 | 0.94 | 0.91 | 1.04 | 1.03 | 1.23 | O- 86 | 1.05 | 0.92 | 0.91 | 0.93 | 0.98 
Presbyterian Ministers . .| 0.35 | 0.41 | 0.44 | 0.43 | 0.40 | 0.37 | 0.39 | 0.35 | 0.32 | 0.39 | 0.36 | 0.30 | 0.33 | 0.30 | 0.33 | 0.36 | 0.35 | 0.34 | 0.36 | 9-35 | 0.41 | 0.37 | 0.32 0.35 | 0.35 
Provident Mutual....... 0.90 | 0.75 | 0.78 | 0.71 | 0.77 | 0.72 | 0.80 | 0.78 | 0.77 | 0.75 | 0.74 | 0.87 | 0.69 | 0.72 | 0.97 | 0.78 | 0.88 | 0.91 | 0.88 | 9-79 | 0.78 | 0.76 | 0.80 | 0.85 | o 81 
Register Life............| 1.27 | 1.38 | 1.16 | 0.89 | 0.53 | 0.52 | 0.55 | 0.52 | 0.74 | 0.94 | 0.77 | 0.89 | 0.83 | 0.71 | 0.64 | 0.74 | 0.95 | 0.94 | 0.85 | 0-83 | 1.03 | 0.68 | 0.75 | 0.86 | 0.82 
Reserve L oan. REE A A 1.85 | 2.67 | t.99 | 1.70 } 1.69 | 1.44 | 2.23 | 1.82 | 1.89 | 1.76 | 1.48 | 1.39 | 1.26] 1-45] 1.54 | 1.18 | 1,54 | I. 68 | 1.55 | 1-33 } r-9f | 1.81 | 1.34 | 1.47] 1-54 
Royal Union ........... 1.62 | 1.65 | 1.53 | 1.38 | 1.39 | 1.54 | 1.38 | 1-36 | 1.31 | 1.44 | 1-34 | 1-38 | 1.43 | 1-40 | 1.40] 1.18 | 1.19} 1.19 | 1.11 | I-19] 1.56 | 1.40 | 1.39] I-17 | I 31 
St. Louis Mutual........ 1.36 | 1.47 | 1.36 | 1.32 | 1.22] 1.40] 1.52] 1.39 | 1.11 | 1.07 | 1.21 | 1.04 | 1.11 1.08 | 1.39 | 1.20] I.10 | 1.05 0.81 | 0.78 | 1.33 | 1.27 | 1.22 | 0.97 | 1.12 
Security of America. ....| 2.52 | 2.19 | 2.40 | 1.75 | 2.64 | 2.24 | 1.20 | 1.75 | 1.59 | 1-63 | 1.38 | 1-39 | 1-03 | I-10 | r.11 | 1.19 | 1.54 | 1.74 | 1-18 | 1-27 | 2.38 | 1.67 | 1.19 | 1.38 | 1.52 
Security Mutual, N. Y..| 1.66 | 1.63 | 1.60 | 1.35 | 1.01 | 1.07 | 1.10 | 1.08 | 0,97 | 0.98 | 0.96 | 1.02 | 1.15 | 1.23 | 1.19 | 1.14 | 1.13 | 1.14 | 0.90 | 1-27 | 1.43 | 1-04 | 1.11 | 1.20] 1.19 
State Life, Ind.......... 1.60 | 1.67 | 1.67 | 1.53 | 1.32 | 1.10 | 0.91 | 0.84 | 0.82 | 1.00 | 1.04 | 1.04 | 1.04 | 1.15 | 1.08 | 1.10] 1.47 | 1.66 | 1.22 1.16 } 1.55 | 0.93 | 1.07 | 1.31 | 1.03 
State Mutual, Mass... 0.90 | 0.88 | 0.86 | 0.75 | 0.66 | 0.64 | 0.75 | 0.73 | 9.75 | 0.73 | 0.73 | 0.73 | 0.71 | 9-73 | 0.75 | 0.75 0.82 | 0.84 | 0.73 | 9-70 | 0.84 | 0.72 | 0.73 | 0.77 | 0.75 
SAR SmapI 0.76 | 0.79 | 0.82 | 0.81 | 0.74 | 0.74 | 0.72 | 0.71 | 0.72 | 0.85 | 0.80 | 0.74 | 0.73 | 0.84 | 0.90 | 0.82 | 0.92 | 0.89 | 0.67 | 0.86 | 0.79 | 0,74 | 0.81 | 0.88 | 0 82 
Union Central.......... 0.84 | 0.87 | 0.86 | 0.87 | 0.79 | 0.76 | 0.82 | 0.78 | 0.79 | 0.82 | 0.87 | 0.87 | 0.88 | 0.94 | 0.91 | 0.88 | o 96 | 0.97 | 0.82 | 0.83 | 0.84 | 0.80 | 0.90 | 0.89 | 0.81 
one BRUNA. o 5s gicieie ats 1.30 | 1.34 | 1.20 | 1.24 | 0.66 | 0.72 | 0.77 | 0.81 | 0.83 | 0.83 | 0.76 | 0.83 | 0.80 | 0.81 | 0.80 | 0.80 | 0 88 | 0 85 | 0.79 | 0.77 | 1.14 | 0.79 | 0.80 | 0.82 | 0.88 
Jnited States ........../ 1.27 | 1.18 | 1.09 | 0.88 | 0.80 | 0.92 | 0.85 | 0.87 | 0.90 | 0.96 | 0.90 | 1.08 | 1.13 | 1.14 | 1.20 | 1.21 | 1.22 | 1.23 | 1.21 1.13 | 1.05 | 0.90 | 1.10 | 1.22 | 1.07 
Wisconsin Life.......... 1.46 | 2.24 | 1.45 | 1.77 | 1.02 | 0.85 | 0.69 | 0.89 | 0.91 | 0.95 | 1.30 | 1.34 | 1.34 | 1.37 | 1.40] I-10] 1.58 | 1.51 | 1.30 | 1-25 | 1.73 | 0.73 1.36 | 1.34 | 1.34 
om womens (Ge SiS ie!) See ee See ee eee ee eee ee Es ee ae eee eee eee ee eee ee ee awe 
_Averages (46 COBS) ca. 1.03 | 1.01 | 0.93 ' 0.78 | 0.68 ' 0.66 ' 0.68 ' 0.69 ' 0.70! 0.71 © 0.71 0.72 0.68 ! 0.72 ' 0.77 ' 0.76 ' 0.87 ' 0.90 ' 0.82 | 0.81 | 0.88 ! 0.69 ' 0.72 ' 0.85 0.82 
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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 
TO 


FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 
1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 


1—An Insurable Asset 

2—Figure It Out Yourself 

3—Amount of Insurance $100 per Annum will Buy on Various Plans 
4——We All Must Die (Expectancy, etc.) 

5—Increasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 

7—Can You Afford More Insurance? 

8—Capitalized Value of Various Annual Incomes 

9—How Much Insurance Should a Man Carry? 


1—Participating 20 Year Endowment 
2—Participating 20 Payment Life 
3—Participating Ordinary Life 
4—Continuous Monthly Income 


SERIES C—CLAUSES AND OPTIONS 


10—A Comparison—Fire and Life Insurance 1—-A Comparison—Ordinary, 20 Pay. and 20 Year End. 
11—If£ You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 

12—The Value of the Loan Feature 3—Settlement Privilege No. 1 

13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 

14—Of 100 Men, Those Incapable of Self-Support at Various Ages — 5—Disability Clause—20 Pay. Participating 

15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 106 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 


CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 


PRICE $10 


Send for illustrated circular Discount for quantity orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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RE-ELECTED ACTUARIES’ 
PRESIDENT 


tawrence M. Cathles Gets Second 
Term as Head of American Institute 
MEETING AT CHICAGO WELL 
ATTENDED 


Marcus Gunn Discusses Unemployment In- 
surance—Other Timely Subjects 
Covered 

Cuicaco, T11., June 16.—Lawrence M. Cath- 
es, president of the North American Rein- 
surance Company of New York, was re-elected 
president of the American Institute of Actu- 
aries Friday, at the closing session of the 
annual meeting at the Hotel La Salle. George 
BR. Pattison of the Peoria Life was elected vice- 
president, Professor Donald F. Campbell, con- 
sulting actuary secretary, and Bert J. Stookey 
of the Illinois Life, Chicago, treasurer. John 
M. Laird of the Connecticut Mutual Life and 
T. A. Phillips, vice-president of the Minne- 
sota Mutual Life, were elected to the board of 
governors for three years and L. A. Ander- 
son of the Central Life, Des Moines, for one 
year. FE. R. Carter was named librarian and 
J.C. Rietz, appointed editor of the record. 

Three new fellows were elected to member- 
ship, among them being Helen J. Williams of 
the Lincoln National Life of Fort Wayne, who 
is the first woman actuary to be elected to the 
institute; others elected were: R. C. McCankie, 
assistant actuary of the Equitable Life of Towa, 
and A. W. Larsen of the Volunteer State Life 
of Chattanooga, Tenn. 

The meeting was one of the best the institute 
has ever held from the standpoint of attendance 
and the high character of the discussions which 
More than 150 actuaries and com- 
President Cathles 
presided through the sessions. The paper of 
Marcus Gunn of the American Central Life 
on “Unemployment Insurance” delivered Thurs- 


took place. 


pany officers were present. 


day was one of the most important timely con- 
paper showed the results of 
considerable research on the subject and con- 


tributions. His 
tained a volume of valuable information which 
it is declared will prove of considerable value 
to the various companies which are at present 
giving unemployment insurance some study, in 
response to the public demand for such cover- 
age, 

Arthur Coburn, of the Northwestern Mutual 
life, delivered a paper at the Thursday session 
on the topic of “Distribution of Surplus.” This 
tonic developed considerable informal discus- 
sion in which many prominent actuaries partic- 
ipated, 

Alexander McLean, in a paper 
Consideration as: to the Course of the Rate of 
Interest,” aroused much interesting comment, as 
did the paper of James Elston, on “Survey of 
Mathematical Formulas Which Have Been 
Used to Express the Law of Mortality.” 

A lengthy discussion of A. M. McLean’s 
Paper on interest rates consumed most of the 


on “Some 


atternoon session 
Part in by a 


Thursday, which was taken 
number of those present. The 


nail 


Life Insurance 











subject appeared to be a very important one, 
from the character of the discussions. It devel- 
oped from the talks, that the general opinion 
that rates will probably dur- 
ing the next twenty years remain at pre-war 


exists interest 


‘levels, mainly because of the great amount of 


replacement work to be done, and because of 
the destruction of capital due to the war. At- 
tention was called to the decline in interest 
rates on farm mortgages, such as many West- 
ern companies invest in. 

Arthur Coburn, of the Northwestern Mutual 
Life, in discussing this subject said: “The 
prosperity of this country will ultimately de- 
pend to a great extent upon foreign demand 
The increasing cost of liv- 
trade. 


for our products. 
ing will tend to restrict our 
In fact there is evidence to show that our high 
cost of living is already restricting out share 
This factor may well prove 
should 


foreign 


of world trade. 
to be the controlling one. If so 
expect interest rates in this country to rise for 
a time, then react severely into a depression, 
prolonged until our cost of living had fallen 
to a point that enables us once again to com- 


we 


pete successfully for foreign business.” 

The experience of companies with extension 
notes or similar schemes to keep policies in 
force was discussed informally at the Friday 
session. J. C. Cameron, of the Great Southern 
Life, on this subject said that the experience 
of his company with the use of extension notes 
had been, that 85 per cent of the gross notes 
taken had been paid in cash, and that notes 
had been used on 15 per cent of the renewal 
premium income. Actuary Bunyan, of the 
Phoenix Mutual, declared that the use of ex- 
tension notes by his company had been very 
satisfactory and had resulted in very little loss 
to the company, and the renewal business which 
otherwise would have been completely lost with- 
out the use of extension notes had been saved. 

On the subject of “Taxation,” with particu- 
lar reference to the and estate 
taxes, Henry W. Price, counsel for the Illinois 


Life, addressed the meeting, giving some legal 


income taxes 


constructions of the practice of issuing insur- 
ance to defeat the taxation. He outlined the 
trust fund agreement for paying premiums on 
life insurance. Tle cited of the 
Supreme Court of the United States and State 
this method of cutting 
Ife stated that when ap- 


decisions 


courts to show that 
down taxes is legal. 
plication is made for such insurance it is desir- 
able to have the application made by the bene- 
ficiary, in order to be absolutely certain that 
all legal details are 
trouble with the tax authorities. 

1. O. Morris, of the North American Life, 


also discussed this subject, outlining 


carried out, and to avoid 


Chicago, 
several trust fund agreements offered by trust 
companies life Alva 
McCandless of the Lincoln National Life also 


through insurance. 
tock part in the discussion. 

Thomas W.. Blackburn, 
American Life Convention, was present at the 
mecting yesterday and made a short talk, in 


secretary of the 


which he cited the recent ruling of the Massa- 
chusetts Insurance Department in the case of 
the United Life and Accident the 
valuation of so-called preliminary term. 


1§ 


relative to 


CARNEGIE LIFE SCHOOL 
CHANGES 


Will Be Associated with University 
of Pittsburgh 


C. J. ROCKWELL TO CONTINUE AS 
DIRECTOR 
Greater Advantage Gained Because of 
Business and Legal Courses Offered at 
Pittsburgh Institution 

Recognizing the advantages to be gained by 
institution offering also 
economics and 


with 
courses in law, commerce, 
finance, which are in such close relationship to 


association an 


life insurance, arrangements have been com- 
pleted for the transfer of the School of Life 
Insurance Salesmanship, long established at the 
Carnegie Institute of Technology, from that 
institution to the University of Pittsburgh. 

Charles J. Rockwell, who has been with the 
school for three years, will continue as director 
with an augmented staff of instructors and lec- 
turers on the diversified and special problems 
of business and social relationships. 

Because of the unusual nature of its work, 
in that it both imparts knowledge and provides 
practice in its employment, the school has been 
made a separate division of the university, in 
contact with, but not a part of, its greaf schools 
of law and commerce. 

The headquarters of the division will be in 
the Pittsburgh Chamber of Commerce build- 
ing, close to the heart of the city. ‘This will 
enable field work to be done and 
supervised under normal and actual agency 
conditions, and without loss of time by the stu- 
dents. This will make it possible to bring the 
instruction program into closer touch with the 
activities of this great field, than 
which no other offers soliciting advantages of 


practical 


insurance 


so many different sorts. 

Considerable research and study has, for the 
past year, been devoted to the question of what 
is the proper subject matter which an ideal 
training course should contain, in order that it 
should he made as useful and profitable as 
possible to its patrons—to include all it should 
exclude the useless whenever 
such is discovered. This revisicn will be con- 
tinued in the effort to maintain the leadership 


include and to 


which the Pittsburgh course has always en- 
joved. 
The Pittsburgh Life Underwriters Associa- 


tion has enthusiastically endorsed the change 
and is co-operating with the administration in 
its efforts to extend its facilities for service. 
Ordinary Campaign of National Life and 
Accident Nets $4,050,000 in Thirty 
Days 

The National Life and Accident Company of 
Nashville, Tenn., special cam- 
paign for ordinary during the month of May, 
resulted in life to the 
amount of $4,050,000. The 
conducted in connection with the preparation of 
plans for a new homé office and every applica- 
tion was accompanied by a miniature brick. 


conducted, a 


which new insurance 


campaign was 
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WHAT DO YOU KNOW 
About the 
RECIPROCAL EXCHANGES ? 


‘What are they? Who are their officers or attorneys in fact? 
What do their financial statements show? Where are they licensed? 


This is only one of the special uses to which you can put 


THE INSURANCE ALMANAC 


FOR 1923 OUT TODAY 
Handiest Reference Book in Insurance 
COMPANY SECTION 


Fire and Marine, Stock, Mutual, Reciprocal—Live Stock—Life, Old Line and Fraternal—Casualty, Stock and 


Mutual. 
Officers, Directors, Territory Covered, Lines Written, Official Changes during 1922. New Companies Organized i 
Retiring, Mergers, Changes of Name, etc. (see also Statistical Section below). . » Companies 


ORGANIZATION SECTION 


Fire and Marine, Life, Casualty and Miscellaneous,— National, State and Local—Boards and Bureaus, Rating 
and Inspection Bureaus, Federations. : 
Officers, Directors, Committees, Members, Date and Place of next meeting. 


STATE SECTION 


State Officials Supervising Insurance, with Deputies and Assistants, National Convention of Insurance Commis- 
sioners,—Officers and Committees. Fire Marshals and their Convention. State Workmen’s Compensation Com- 
missioners. State Workmen’s Compensation Laws.—Fees and Taxes,---Capital Requirements, —States Having Par- 
ticular Laws,—Resident Agent Laws—New Laws Enacted at Legislative Sessions of 1923. 


PERSONAL SECTION 
Who’s Who in Insurance. Death Roll of 1922. 


Biographical Sketches of Insurance Men. This section is larger and more complete than ever. 


INSURANCE JOURNAL SECTION 


Name and Publication Place, Date of Establishment. Names of Fditors and Business Managers. 


ENCYCLOPEDIA SECTION 


Definitions of Insurance Terms, Marine, Fire, Life and Casualty. Conflagrations. Miscellaneous Information. 
Fire Waste, Fire Losses by States, Auto ‘Fatalities in 1922, Motor Vehicle Registration. Life Companies Writing Fe- 
male Risks. Qualifying Powers of Surety Companies. 


STATISTICAL SECTION 
Fire and Marine,—Domestic, Foreign,—Stock and Mutual, Reciprocal—Life—Old Line, Fraternal, Casualty, Stock 
and Mutual,—Statements of Dec. 31, 1922. . 


Assets, Liabilities, Reinsurance Reserve, Net Surplus, Net Premiums, Total Income, Net Losses, Total Expenses. (For 
Life Companies, New Business, Business in Force, and Gain.) Foreign Companies Transactions, with Home Offices. Quota- 
tions on Insurance Stocks. Fire Premiums in Principal Cities for Four Years. Premiums and Losses in the Side Lines,— 
Ocean Marine, Inland Marine, Hail, Earthquake, Sprinkler Leakage, Windstorm, Riot, Automobile (Fire and Theft, | 
Collision), Liability, Property Damage, Accident and Health, Engine and Fly Wheel, Steam Boiler, Workmen’s Compensa- 
tion, Plate Glass, Burglary, Fidelity, Surety and Credit. 


AGENCY SECTION 


Names, Addresses and Telephone Numbers of Leading Agents in Cities of 100,000 and Over,—with Lists of Com- 
panies which Some of them Represent. 


| 
GENERAL SECTION | 


Government of the United States, President and Cabinet, Governors of States and Territories. Legislative Ses- 
sions in 1922, 1923 and 1924. Population of States. 


ALMANAC SECTION 


Dates Ahead for Insurance Events, Tax Dates, License Dates, Con- 
vention Dates, Annual Meeting Dates, Calendars for 1923 and 1924. 






Nine Hundred and Twenty-eight Pages of Facts. 
For TWO DOLLARS! 


Che Weekly Cnderwwriter — 7 es 


Eighty Maiden Lane, New York, N. Yo 2M eevecvececcecceceeceeceeeeeeeete 
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— 
The Cancer Situation of To-day 
(Continued from page 4) 
cannot be looked upon as an entity, but each 
organ or part of the body has apparently its 
own peculiar conditions under which malignant 
disease may arise and do its fatal work. ; 

If cancer is in very truth a “menace of 
civilized mankind, the most menacing aspcet of 
the cancer situation at the present time is the 
charlatan, oF quack, who imposes upon the 
jrightened or the credulous public. All over 
the country self-appointed “cancer specialists 
are disseminating information concerning al- 
leged cures, which have no real foundation in 
evidence acceptable to scientific minds. The 
uation in this respect was never more alarm- 
ing and in part the increase in cancer mortality 
may be ascribed to the fatal results of nefarious 
practices, as to the suppression of which the 
authorities and the medical profession are ap- 
parently indifferent. Unquestionably, many al- 
leged cures represent conditions of treatment as 
yet imperfectly understood. No can it be denied 
that some of those who advance almost pre- 
posterous claims in behalf of such cures are 
perfectly sincere in their belief that they have 
found a remedy which should be endorsed. It 
is regrettable that neither the Public Health 
Service, nor the American Medical Association, 
nor the American Society for the Control of 
Cancer, seems to be in a position to undertake 
a thorough-going investigation of such alleged 
cures, to the end that false claims may be com- 
pletely discredited, and what is of value may 
be brought to light. The public has a right to 
be protected in this matter and it is the duty 
of the authorities to curtail to the lowest mini- 
mum the pernicious activities of those who reap 
vast pecuniary benefits from the suffering and 
leath of helpless cancer victims. 

Of recent years much has been made of the 
value of periodical examination. Unless such 
examinations are made by those thoroughly 
qualified for the purpose, they are more likely 
to lead to a false belief in a condition, which, 
asa matter of fact, may be quite the contrary 
to what is known. Annual examinations are, 
in any event, not sufficient for the purpose, 
and certainly four examinations a year are 
called for. But such examinations should be 
made by those who have a thorough under- 
standing of disease development at different 


periods of life and who do their work 
thoroughly, regardless of the often inadequate 
compensation paid. 








TasLe III. CarcinoMA AND SARCOMA IN 
THIRTY-SEVEN CITIES 
1922 

Deaths Death 
from Rate per 
City Population Cancer 100,000 
Albany, N, Mecciccs ‘ 116,662 190 162.9 
3altimore, Md. ...... 778,015 914 117.5 
Boston, Mass. ...... 768,236 1,120 145.8 
Ciesene Uc ies ices 2,814,360 2,800 99.5 
Cincinnati, O. ..... 410,927 496 120.7 
Cleveland, ©. ...<<se 857,179 709 2.7 
Davton, Ge ocicecex 161,782 149 92.1 
Denver, Colo. ....... 276,696 263 98.2 
Des Moines, Ia....... 136,668 142 103.9 
Detroit, Mich. ...... 1,127,046 685 60.8 
Grand Rapids, Mich 144,084 164 113.8 
Hartford, Conn. .... 147,956 136 91.9 
Indianapolis, Ind. .... 333,859 330 98.8 
Los Angeles, Cal..... 642,623 848 132.0 
Louisville, Ky. ...... 237,371 221 93.1 
Milwaukee, Wis....... 478,615 382 79.8 
Minneapolis, Minn. 401,095 437 109.0 
Newark, N. Jiscscce 431,643 379 87.8 
New Orleans, La..... 399,634 501 125.4 
New York City...... 5,844,411 5,945 101.7 
INGECDIE. Vide scccoctans 128,010 62 48.4 
Philadelphia, Pa. 1,893,554 1,988 105.0 
Pititsbure, Pa. «ices 0 602,368 643 106.7 
Providence, R, I..... 241,267 327 $5.5 
Richmond, Va. ...... 182,987 151 82.5 
salt Lake City:....;. 124,726 123 98.6 
Sacramento, Cal. ... 71,259 101 141.7 
San Francisco, Cal... 529,658 857 161.8 
seramtot, | Pa. | sccec% 139,965 91 65.0 
Seattle, Wash. ...... 336,411 341 101.4 
St: Engin. Mei c.ccas 795,180 888 111.7 
Spokane, Wash. ..... 104,937 133 126.7 
Springfield, Ill. 61,189 81 132.4 
Springfield, Mass. .... 139,918 158 112.9 
"RON. Qe go setae a ore 262,029 250 95.4 
Dopena, Kam ocd cca 51,680 71 137.4 
Washington, D. 464,578 486 104.6 
(Ratdlescnnccsaees 22,629,578 23,562 104.1 


Granting a large measure of success to can- 
cer research in highly specialized directions, 
the truth remains that such research has not 
brought the benefit in treatment nor in the re- 
ducton in the death rate, anticipated. There is, 
then, an obvious need for research along more 
general lines, that will establish the causative 
or contributory factors with reasonable ac- 
curacy, and to begin with in localities or cen- 
ters in which cancer is excessively common. 
No section is more immediately in need of 
such investigation than the Pacific Coast and 
no localities demand more prompt attention 
than San Francisco, with a death rate of 161.8, 
Sacramento, with a death rate of 141.7, and 
Los Angeles with a death rate of 132.0. A 
qualified study of all the known elements of 
the cancer problem in these three localities 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





would, unquestionably, yield results of prac- 
tical value of the first importance. No animal 
experimentation can possibly hope to take the 
place of a thorough knowledge of cancer facts, 
derived from human beings and their environ- 
ment. It is often said that life insurance com- 
panies have a profound interest in activities of 
this kind and it goes without saying that they 
have, although but few have thus far shown 
a serious concern in the investigation of can- 
cer problems, or in the dissemination of cancer 
facts. The profession most seriously concerned 
is the medical and surgical, with its collateral 
scientific lines of inquiry, or experimentation, 
which has achieved extraordinary results in 
some directions, while it has hopelessly failed 
in others. A symposium of what has been 
done and what has not been done, with a due 
regard to every organ and part of the body 
affected, methods of treatment, and every ele- 
ment possibly affecting the causation or the 
course of the disease, would be one of the most 
creditable contributions to cancer science and 
cancer facts. Such a symposium should be on 
a national scale, possibly international, to rep- 
resent the foremost thought on the questions 
considered; it should be deliberative so that 
the pros and cons of matters in controversy 
may be of record, while the final conclusions 
and recommendations should bear the stamp of 
an intelligent and honest compromise, suggest- 
ing to the profession and the public the best 
course to pursue. 





New York Life’s Interest Earnings 


The rate of interest earned by the New 
York Life Insurance Company for the year 
1922 was 5.03 per cent, and for the year 1921 
was 5.00 per cent. These ratios should be 
substituted for those incorrectly given in the 
table “Rate of Interest Earned on Mean In- 
vested Funds for Twenty Years of Sixty Life 
Insurance Companies” printed in THE Spec- 
TATOR Of June 7. 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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yas UNPRECEDENTED SALE 








Life Insurance Buying Exceeds That 
of 1920 


WELL OVER THREE BILLION ALREADY 
SOLD 


Figures for First Five Months of 1923 
Exceed Six Months of 1922, Accord 
ing to Association of Life Insur- 

ance Presidents 


Life insurance in unprecedented amounts is 
being bought by the American people this year, 
according to the current new business figures 
of forty leading companies forwarded to the 
United States Department of Commerce by the 
Association of Life Insurance Presidents. 
Three billion one hundred and ninety-four mil- 
lion dollars of life insurance was purchased in 
this country from these companies during the 
frst five months of this year, as compared with 
two billion nine hundred and nine million dol- 
lars for the same period of 1922. This is an 
increase of 22 per cent over 1922 and if main- 
tained through the year will break all life in- 
surance records in this country, far exceeding 
even the peak year of 1920. 

The figures sent to Washington deal with the 
production of forty leading companies of the 
United States. The new paid-for business of 
these companies during the first five months of 
1923 exceeds that of the first six months of 
1922, which was three billion one hundred and 
sixty-two million dollars. The monthly pro- 
duction figures for 1923 thus far, compared with 
1921 and 1922, all on paid-for basis, are as fol- 









lows : 
1921 1922 1923 

January $433,118,253 $441,165,105 $524,528,384 
February . 449,216,648 479,945,311 539,697,684 
March 538,205,185 567,888,129 699,088,694 
April 513,091,864 555,948,413 727,178,752 
May ..... 528,698,999 564,281,929 704,735,551 

Total ..$2,462,330,949 $2,609,228,887 $3,194,869,065 


“The figures give striking evidence that the 
American people are saving at a greatly in- 
creased rate this year, as well as spending,” said 
Manager George T. Wight of the Association 
of Life Insurance Presidents, in making the 
statistics public. “This compilation is based on 
the business actually paid-for, exclusive of re- 
vivals, increases and dividend additions, of 
forty United States life insurance companies 
having in force 75 per cent of the total legal 
reserve life insurance outstanding in the United 
States, 

“Records for the last two years show that 
about 41 per cent of the year’s business is done 
during the first five months. On this basis, 
the paid-for business of these forty companies 
in 1923, if the present trend is maintained 
throughout the year, will approximate more 
than seven billion seven hundred and fifty mil- 
lion dollars, surpassing even the record year 
of 1920, when their new business amounted to 
six billion six hundred and ninety-six million 
dollars, Assuming that the other life insur- 
ance companies carrying 23 per cent of the in- 
surance in force write new business in the same 
Proportion as the companies carrying 77 per 
cent, the total new business for 1923, on paid- 
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for basis, exclusive of revivals, increases and 
dividend additions, will probably reach ten bil- 
lion nine hundred million dollars, as compared 
with the previous high mark in 1920 of nine 
billion four hundred and nineteen million dol- 
lars. Twenty years ago the total amount of 
life insurance in force in the United States was 
ten billion five hundred million dollars.” 
That both ordinary life insurance and indus- 
trial insurance are making tremendous gains 
this year is indicated by the segregation of the 
figures for the different classes of insurance. 


FRANK BUSHNELL HONORED 
Agency Officer of Aetna Celebrates Twenty= 
fifth Year in That Capacity 

Recognition of twenty-five years as secretary 
of agencies at the AZtna Life Insurance Com- 
pany was paid Vice-President Frank Bushnell 
by forty-seven officers and managers of the 
company at a luncheon at the Hartford Club 
on Wednesday, June 13, at which time a silver 
service and large oriental rug were presented 
to Mr. Bushnell from the eighty-four offices 
of the company throughout the United States 
and Canada. On the tray which held the pieces 
of silver was engraved the following: “Pre- 
sented to Frank Bushnell by managers of the 
A*tna Life Insurance Company, May, 1923,” 
and the inscription: “If your name is to live 
at all, it is so much more to have it live in 
people’s hearts.” 

Mr. Bushnell as guest of honor was com- 
plimented by President Morgan B. Brainard 
of the AZtna Life, who acted as toastmaster, 
on the achievements of the Aétna’s field forces 
Mr. Bushnell’s ‘twenty-five years as 
agency secretary, and speeches were made by 
division leaders who came from points as far 
distant as Los Angeles and San Francisco to 
participate in the official celebration of Bush- 
nell Tribute Month-May—when a total of 
more than forty-one millions of new business 
was written by the company. Mr. Bushnell 
was elected a vice-president of the A*tna Life 


during 
~y 


in I*cbruary, 1922. 

The managers present were: W. R. Harper, 
Philadelphia; T. H. Christmas and H. A. 
Christmas, Montreal; H. D. Hart, Little Rock, 
Ark.; E. H. L. Gregory, San Francisco; A. 
Ie. Mielenz, Milwaukee; B. F. Reinmund and 
I.. D. Mowry, New York; J. W. Estes and J. 
A. Fiske, St. Louis; I. J. Muma, Los Angeles; 
C. FE. Shepard, Hartford; C. M. Brown, St. 
Paul: William Ford, Cincinnati, and W. G. 
Harris, Dallas, Tex. 

Guardian Life’s Policyholders’ Month 

Policyholders’ month will be observed dur- 
ing July by the Guardian Life of America, 
New York. The company’s field men are to 
devote the month to calls on old policyholders, 
each agent having a list of clients whom he is 
In advance of the agent’s call a letter 
Louis Hansen is sent 


to visit. 
from Vice-President T. 
to the policyholders. 

“Service to Policyholders” is the keynote of 
the month, and the to stress the 
value of the Guardian’s policyholders’ service 
department, which, among other features, in- 
Life Extension Institute Service. 
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COMMENDATIONS OF THE QUINQUEN- 
NIAL NUMBER 


Anniversary Issue of The Spectator 
Continues to Be Praised 

Further commendations and congratulatory 
letters from insurance people from all over 
the country continue to pour into THe Spec- 
TATOR Office, giving flattering evidence of the 
way in which the recently issued Quinquennial 
Number of Tue Specraror, celebrating its fifty- 
fifth anniversary of publication, has been re- 
ceived. The following communications, ad- 
dressed to the Editor, have been selected from 
a large number: 


[ am pleased to acknowledge the receipt of 
the Quinquennial Number of THE Specraror. 
[ heartily congratulate you. This issue is a 
notable accomplishment in the mechanical arts 
of publication, and represents a real achieve- 
ment in the enterprise and progress of insur- 
ance journalism. In beauty of appearance and 
in the high value of its contents to insurance 
executives and salesmen this issue even sur- 
passes former special numbers of your publica- 
tion. Your fifty-five years of service to the 
insurance world have won an eminence in 
which you may take a very justifiable pride— 
D. I. GERMAN, manager, Springfield, TIIl., 
Mutual Life of New York. 


We want to take this opportunity of con- 
gratulating you upon the exceptionally well 
gotten up Quinquennial Number of your good 
paper. Same is indeed not only a work of 
art from the actual get-up standpoint, but from 
the contents themselves. G. E. Harsn, vice- 
president, Federal Savings and Insurance Com- 
pany. 


Your Quinquennial Number is a masterpiece. 
—C. Touscne, Liberty Life, Chicago. 


We have received the Quinquennial Num- 
ber of THE Spectator. Our opinion as to the 
contents and typographical features can be in 
only one direction. It is extremely interesting 
and valuable, but the “one fly in the ointment” 
is that I fail to find any mention of the late 
Thomas H. Montgomery, the first general agent 
of the National Board and afterwards vice- 
president of the Insurance Company of North 
America, and president of the American Fire 
Insurance Company, in Mr. Smith’s article on 
“Fire Insurance Gatherings Forty Years Ago,” 
more particularly as to the paragraph con- 
cerning the United Fire Underwriters. How- 
ever, the list was probably too long to com- 
prise all the giants of those days. Typographic- 
ally, the number is even worthy of THE SpEc- 
TATOR. I congratulate you on the issue—J. M. 
CANNING, treasurer, Peoples National Fire. 


I am glad to avail myself of the privilege 
of congratulating you upon the _ beautiful 
Quinquennial Number of THE SpeEcraror. 
Typographically, the book is a masterpiece of 
the printer’s art, distinctly modern in its work- 
manship and a credit to its builders. Its con- 
tents cover a wide field of insurance discussion, 
the topics being wisely chosen and intelligently 
treated by writers distinguished in their re- 
spective lines of endeavor, while the advertise- 
ments constitute a mine of information and in- 
terest. The Quinquennial Number is emphatic- 
ally a product of brains and mechanical skill 
of which you may well feel proud—E. C. 
MANSFIELD, secretary, Boston Mutual Life. 
publication.—E. R. Harpy, 

New York Fire Insurance 
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OUR SLOGAN— 


“The Great Fire Insurance 
Company of the World” 


Chosen many years ago from hun- 
dreds of suggestions, our slogan could 
not be re-phrased today to express more 
happily the scope and ideals of this 
company. 

Great in the extent of its operations, 
great in its resources and great in the 
determination to stick to the simple 
principle of good faith in all transac- 
tions, we offer to the Insured absolute 
indemnity in every form of cover, and 
to the Agent a prestige which serves as a 
solid foundation for the upbuild of his 
own business. 


AND Girone au 


Insurance Co.rrc 





Executive Offices: 
1 Pershing Square, Park Avenue at 42nd Street, N. Y. 
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FIRE AUTOMOBILE MARINE 


mat HAMPTON ROADS 


FIRE 4 MARINE 
Insurance Company 


’ NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNox 
President Vice-Pres. and Gen. Mgr. Secretary 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hiles Resident Mars. for N. Y. State 129 William Street, N. Y. 

















“WHAT YOU ARE 
GOING TO SELL” 


This booklet written by W. R. Letcher 
STARTS THE — AGENT RIGHT 
D 


SAVES THE GENERAL AGENT’S TIME AND 
ENERGY 
It presents in clear, understandable language 


JUST THE INFORMATION THE NEW AGENT NEEDS 
and prepares him for 


FIELD WORK AND MORE ADVANCED STUDY 


PRICES: 
Sample copy 50 cents 
BP ASBBIOR «os 0.0:00:6 0 $5.00 100 Copies...... $25.00 
Ze RCODIOS. 04.6603 9.00 500 Copies...... 100.00 
6 15.00 1000 Copies...... 175.00 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














MORE THAN 506% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 





A Few Agency Openings for the Right ACen 
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fication and I am planning to read the numerous 
articles by prominent men at the earliest oppor- 
tunity —L. G. HopcK1ns, secretary, Massachu- 
setts Protective Association. 

Permit us to congratulate you on your 
Quinquennial Number. It is a work of art.— 
Gore L. Forrest, president, New York Safety 
Reserve Fund. 





I have not as yet had time to do more than 
glance at your Quinquennial Number, but it 
seems to have been very handsomely gotten 
up. The life insurance articles I shall read 
with care and shall doubtless find them both 
instructive and valuable—DovucLtas H. Ross, 
president, Maryland Life. 





Your beautiful issue of the Quinquennial 
Number, published on May 31, has been re- 
ceived. As an example of art and distinction 
I do not suppose it has ever been surpassed 
in the insurance field. Really there is so much 
to it that it is impossible to grasp it—Joun G. 
Wickser, president, Buffalo Insurance Com- 


pany. 





I have just received copy of THr SpecTAToR 
de luxe edition, your Quinquennial Number, 
heing devoted to the fifty-fifth anniversary of 
that publication, and I hasten to congratulate 
you upon the significant service you have ren- 
dered the insurance world in this publication. 
I have read with growing interest the educa- 
tional and constructive articles by these master 
minds, who have written them concerning the 
principles of insurance and their application to 
the wants. and needs of the people of this 
country. Surely these great leaders in this 
business of insurance have caught the vision. 
and understand the largeness, not only of the 
service of insurance business to the individuals 
directly involved, to-wit: the policyholders, but 
the greater and mere permanent values to the 
larger industrial, political and economic life 
of the community, the State and the Nation, 
in their larger and most important develop- 
ment in civilization building—A. R. Tatsor, 
head consul, Modern Woodmen of America. 





May I extend to you my congratulations on 
the splendid appearance and contents of the 
Quinquennial issue of THe Specrator? Its 
excellence reflects the progress which your 
publication has made and the high position it 
has attained since its first appearance.—Lro 
H. WatpMAN, New York. 





I want to congratulate you on your fifty-fifth 
anniversary number. It is the most ambitious 
effort in trade journalism that I have seen. 
The hook is full of good reading matter and 
artistic advertisements—M. J. FE. Horan, 
secretary, Hoban-Hunter, Feittner Company, 
Brooklyn. 





_We are just in receipt of the Quinquennial 
Number of Tue Spectator and desire to con- 
gratulate you on this most interesting and val- 
uable edition—Hartt & Benepict, Nashville 





The Quinquennial Number of Tue Specta- 
TOR is just received. We wish to congratulate 
you on the best issue from every angle in in- 
surance journalism during the past thirty years. 
There have been some very good numbers pub- 
lished by the insurance journals, but this issue 
of yours far surpasses them in every way; it 
Is not only a credit to Tur Spectator, but 
also to the great business of insurance.—The 
Insurance News. 





_T have carefully examined the Quinquennial 
Number of Tue Spectator, the contents of 
which should prove an inspiration to those of 
us who are devoting our lives to the insurance 


profession. The number is strictly high class 
in every respect; in fact, the very best I have 
ever seen. I congratulate you and your asso- 
ciates upon having gotten out this splendid 
number and wish for THe Spectator many 
more anniversaries and constantly increasing 
influence among those engaged in our profes- 
sion.—J. C. Burrincton, Guarantee Fund Life 
Association. 





The Quinquennial Number of THE Specta- 
TOR just received. This is certainly a most 
attractive edition in every respect, and with ex- 
ceedingly valualle material of more than the 
usual interest to life insurance men everywhere 
Our hearty congratulations —W. J. SHaw, 
secretary, American National Insurance Coim- 


pany. 


I am taking this means of congratulating you 
on this splendid number. In the first place 
the book is gotten up in a very, very beautiful 
manner, and the articles contained therein are 
splendid. I do not know which article ap- 
peals to me the most and, to be perfectly 
honest, I better say that every one of the articles 
is just fine. May Tue Spectator continue to 
grow and prosper.—A. S. Burkart, vice-presi- 
dent, Conservative Life. 








We have read with a good deal of interest 
the very beautifully gotten up Quinquennial 
Number of Tue Spectator. It contains some 
very interesting matter. We congratulate you 
upon the success of your splendid edition. — 
Cart T. Prime, secretary, National Fidelity 
Life. 





The Quinquennial Number of THe Spectator 
is certainly a beauty, and I heard several ten 
around our office praising its appearance. [| 
intend to preserve my copy permanently.—WIL- 
LIAM THORNTON, Life Insurance Company of 


Virginia. 





We were much pleased to receive a copy of 
the Quinquennial Number of THE Spectator, 
and we take pleasure in congratulating your 
company upon its long and successful career. 
This magazine contains many helpful and in- 
teresting articles and is in itself a work of art. 
Upon putting it down we felt that the pro- 
gressive spirit of THe Spectator is destined 
to aid in molding public opinion in insurance 
circles even in a greater measure during the 
next fifty-five years than in the more than half 
century of its commemorated existence, for 
its history is indeed a record of long and use- 
ful service to the insurance public—Murray, 
KetcHAM-Kirk, Springfield, S. D. 


BUSINESS MEN’S CAPITAL INCREASE 
Company Now Able to Meet Legal Require= 
ments in All States for Both Life and 
Casualty Lines 

The Business Men’s Assurance Company of 
America, Kansas City, Mo., has just received 
the approval of the Missouri Insurance Depart- 
ment on its application for amended charter 
under which this company’s capital is increased 
from $200,000 to $250,000. 

The increase is effected by the declaration 
of a stock dividend of $25,000, and the sale of 
an equal amount of new stock at $193.50 per 
share, hook value as of December 31, 1922. 

This increase will enable the company to meet 
all legal requirements in all of the twenty-two 
States in which it is now doing business neces- 
sary for the securing of a license to do both 
life and casualty insurance. 

Sale of the new stock is limited to employees, 
officers and directors of the company. 


ar 


FIDELITY AND DEPOSIT 
FIELD OFFICES 





Baltimore Company Establishes Two 
Executive and One Branch Office 





CHICAGO AND ATLANTA COVERED 





Branch Office at Salt Lake City for Utah 
and Part of Idaho 

Battimore, Mp., June 14.—On or about July 
15 the Fidelity and Deposit Company will open 
a Western executive office at Chicago, and a 
Southern executive office at Atlanta. 

The Chicago executive office will be in the 
new Illinois Merchants Bank Building, and will 
have jurisdiction over the States of Illinois, 
Michigan, Indiana, Wisconsin, Minnesota, 
Nebraska, North Dakota, South Dakota, Colo- 
rado, Kansas, Iowa, Missouri and Arkansas. 
This office will be under the active direction of 
James S. Bayless and John G. Yost, who will go 
to Chicago from the home office for that 
purpose. 

The Southern executive office will be in the 
new Haas & Howell building at Atlanta, Ga., 
under the active direction of Resident Vice- 
President J. Morton Morris, now branch man- 
ager at Louisville, Ky., who will remove to 
Atlanta and who will be assisted by Fred L. 
Nesbitt, formerly assistant manager of the 
branch office at Richmond, Va. The Southern 
executive office will have jurisdiction over the 
States of Georgia, Tennessee, Kentucky, Ala- 
bama, Mississippi, Louisiana, Florida and 
South Carolina. 

Both of these offices are being opened under 
the supervision of Vice-President Spencer 
Welton. 

The company opened a branch office in Salt 
Lake City on June 1. Sidney Fuld, formerly 
a member of the firm of Bruce & Fuld, Inc., 
Fidelity and Deposit general agents in Boise, 
Idaho, is manager of the new office. 

The territory controlled by the new branch 
office consists of the State of Utah, heretofore 
controlled by the Selbach Insurance Agency, 
general agents in Salt Lake City, and, in addi- 
tion, thirty-four counties in Idaho which were 
formerly controlled by Bruce & Fuld, Inc. The 
Selbach Insurance Agency will continue to 
represent the company, reporting to the new 
branch office. Bruce & Fuld, Inc., of Boise, 
Idaho, have been succeeded by Walter S. Bruce 
& Co., Inc., and will continue to represent the 
Fidelity and Deposit reporting to the Salt Lake 
City branch. 


Texas Compensation Rates 

Austin, Tex., June 19.—The bill passed at 
the regular session of the Thirty-eighth Legis- 
lature providing that workmen’s compensation 
rates shall be fixed and promulgated by the 
State Fire Insurance Commission, instead of 
the Texas Compensation Bureau and approved 
by the Commissioner of Insurance, became 
effective June 14. The commission is composed 
of G. N. Holton, George W. Willey and the 
Commissioner of Insurance. 

In this connection Deputy Insurance Com- 





























CATASTROPHE COVERS 


One of the inevitable resulis of the adoption of the 


Compensation system, to supplant common law liability 
of employer to employe, is that the insurance covering 
Compensation must have “the sky for the limit.” Other- 
wise the system would be insufficiently safeguarded. 
When the top limit is removed, the Insurer immediately 
has need of excess Reinsurance. We have specialized 
in this cover for many years, and have built up a loss- 
paying power in excess of the requirements of the most 


costly catastrophes on record. 


Our intimate knowledge and long experience in Com- 
D . 

pensation is at the service of American carriers through 

our Automatic Reinsurance Treaties. 


Inquiry is solicited. 


Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 









CHICAGO NEW YORK 
Jack Woodhead Baird & Co., Ine. 


Insurance Exchange 50 Pine Street 
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Casualty, Surety, Etc. 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $6,007,996.00 
ae ns 1,000,000.00 
ee 554,375.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 




















COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 


missioner John M. Scott has advised the vari- 
ous insurance companies writing workmen’s 
compansation insurance in Texas that the pres- 
ent rates will remain in effect until the insur- 
ance commission promulgates new rates. Fol- 
lowing is the text of the deputy commission- 
er’s statement: 

“You will please take notice that all com- 
pensation policies heretofore written at an ad- 
justed rate and expiring after June 13 will 
revert to and be rewritten at the Manual rate. 

“Turther, until the State Insurance Com- 
mission shall have established and promulgated 
its classifications of hazards and premium rates 
and policy forms, the classifications and rates 
and forms now on file with and approved by 
the Commissioner of Insurance shall remain 
in effect.” 


TRAVELING TO MACKINAC ISLAND 
Ways and Means of Reaching Scene of 
Accident and Health Underwriters 
Conference 
Situated as it is at the head of Lakes Mich- 
igan and Huron, Mackinac Island is accessible 
by boat as well as. by train, and it is expected 
that a large number of delegates from or near 
Chicago, Detroit, Cleveland, Buffalo and other 
lake ports will “treat” themselves to the very 

delightful boat trip which is thus afforded, 

Boats of the Michigan Transit Company 
leave Chicago at 11:30 a. m., Monday; 2:00 
p. m., Wednesday, and 8:30 p. m., Friday, and 
require approximately twenty-four hours for 
the trip. Irom Buffalo the Great Lakes Tran- 
sit Company’s boats leave at 9:30 a. m. every 
third day, beginning with August 2, requiring 
almost exactly two days for the trip. 

However, there is also good railroad service 
daily for such as do not have the time or in- 
clination to go by water. One can leave Buf- 
falo at 1:40 p. m. over the Michigan Central 
and arrive at Mackinaw City the next morning 
at 7:10. Chicagoans will find it most convenient 
to leave at 5:10 in the evening, also over the 
Michigan Central, arriving at Mackinaw City 
at 7:05 the next morning. From Mackinaw 
City to Mackinac Island a convenient ferry 
service is maintained. 

Any changes or additions to the above trans- 
portation service to the convention will be duly 
announced in good time. 


MASSACHUSETTS RATING BUREAU 


Six New Members Elected—Committees 
Appointed 

30sTon, MaAss., June 19.—Six new members, 
the American Employers, Eagle Indemnity, In- 
dependence Indemnity, New York Indemnity, 
Phoenix Indemnity and Sun Indemnity were 
added to the Massachusetts Rating and Inspec- 
tion Bureau at its annual meeting last Wed- 
nesday. 

The report showed that the inspection de- 
partment had made 976 inspections during the 
year in addition to examining 6584 reports filed 
with the bureau by various members. The re- 
port on the work of the rating department 
showed that the number of policy declarations 
received by the bureau was 39,399; the number 
of adjusted rates promulgated was 14,813, and 
the number of library bureau cards issued was 
12,568. 

W. N. Magoun was re-elected general man- 
ager, and the following companies were elected 
members of the respective committees: Gov- 
erning committee for two years, Employers 
Liability Liberty Mutual; 
manual committee for the year, A¢tna Life, 
Employers Liability Travelers, 
American Mutual Liability, Mederal Mutual 
Liability and Liberty Mutual; safety inspection 
committee for one year, A%tna Life, Travelers, 
American Mutual Liability and Liberty Mutual. 


Assurance and 


Assurance, 


Appoint John A. Post 
Boston, Mass., June 19.—Dewick & Fland- 
ers, general agents for metropolitan Boston for 
the Standard Accident, announce that John A. 
Post is the new head of its casualty claim de- 
partment. Mr. Post is an experienced adjuster 
and has a high reputation. 


—In the June number of Popular Finance there 
appears an article entitled “How the Million Dollar 
Life Insurance Policy Salesmen Make Them Sign 
the Dotted Line,” which presents some of the views 
and experiences of Perez F. Huff, agency manager 
of the Travelers at New York. 


F. QO. Harris of Spokane, Wash., is the new 
general agent of the Minnesota Mutual Life Insur- 
ance Company at that point. Mr. Harris took over 
his new duties on June 1, and big things are expected 


of him. 


























INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘SAll Kinds of Insurance 
on Automobiles’’ 
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HERE IT Ist!! 





NOW READY 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


For Over Three Decades 
THE STANDARD REFERENCE WORK 


FEATURES IN 1923 


Modified Preliminary Term Reserve Tables 
Illinois Standard 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 
Policies 


SURRENDER VALUES 


for all ages and a series of years; 
Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 
Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)...... aR 4.35 
THREE SUPPLEMENTS, Extra................. 1.00 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


Metropolitan Casualty Insurance Co, 
OF NEW YORK 
47 Cedar Street 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary 
ALBERT H. LAHY, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


Home Office 





THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND + 








—_ aw 

‘ TH ) 
LONDON & “"f 

} LANCASHIRE 4 


INSURANCE CO. 








New York Department: 


57 and 59 William Street 


A. G. McII,WAINE, Jr., Manager 





LTD. 














cinerea leteiias OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old establish 
pubtatins poy —— & — poten of London, England, whose long list ot 
publications on fire, life, marine and other branches of insurance embra hi 
valuable and standard treatises on these subjects. tia 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET. NEW YORK 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADG 
Clarence J. Daly, President DENVER, COLORADO 











GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 
Detroit, Mich. 


—<—$——= 





INSURANCE 
606 Woodward Ave., Cor. Congress 














GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 
WACO, TEXAS 











The Conservative Texas Company 
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Miscellaneous Insurance Decisions 











LIFE 


Provision that policy will not take effect 
until premium is paid, will be enforced.— 
Company held not to have waived require- 
ment of prepayment of premium. 

This is an action brought upon a policy of 
life insurance issued by the defendant company 
in the amount of $08,156. Mr. MacKelvie 
signed the defendant's application form for in- 
surance in the amount of $100,000 on June 12, 
1918. Upon receipt of the application at the 
company’s home office, notation was made on 
the application that the defendant already had 
a risk upon the life of the applicant in the 
sum of $1844. The agent was informed that 
as the company’s limit of insurance was $100,- 
900 upon any one life, it would be unable to 
issue new insurance for more than $08,156. 
Accordingly a new policy for the reduced 
amount was sent to the agent, together with 
a receipt for the payment of the first premium, 
with explicit directions not to deliver them 
to Mr. MacKelvie until he had signed a new 
application for the reduced amount and had 
paid the premium. 

The agent, disregarding the instructions 
from his company, forwarded the proposed pol- 
icy and premium receipt, countersigned by 
him, and the proposed new application forms 
to be executed by Mr. MacKelvie. Mr. Mac- 
Kelvie was instructed by the letter which 
accompanied these documents to sign the new 
application forms and return them to the com- 
pany. 

The policy delivered to Mr. MacKelvie con- 
tained in prominent type on the first page the 
following provision: 

“This policy will not take effect unless the 
first premium or agreed instalment thereof 
shall be actually paid during the lifetime of 
the insured * * * agents are not authorized 
to make, alter or discharge contracts.” 

The premium receipt stated: 

“Policy No. 849153 on the life of Neil B. 
MacKelvie is in force until June 9, 1919, set- 
tlement of the premium payable on delivery 
thereof, $2841.62 having been made. Not valid 
unless countersigned by the agent. 

“Geo. Pick, Agent. 
“Sami. W. Batpwin, Treasurer. 

“Agents are forbidden to receive for the 
cash due anything but cash, or to alter receipts. 
Valid receipts show no alteration nor erasure. 
Checks or drafts are accepted subject to col- 
lection. 

“N. B.—AIl premiums are due and payable 
at the company’s office in Newark; but if pay- 
ment is made to authorized agents, upon re- 
ceipts issued by the company, signed by the 
treasurer and countersigned by such agents, it 
will be valid. Agents are not authorized to 
make, alter, or discharge contracts or waive 
forfeiture or grant permits.” 

On August 13, 1918, Mr. MacKelvie wrote 


the agent, asking for advice about how to 
answer certain questions contained in the ap- 
plication form, which letter was answered on 
August 15. On August 17, Mr. MacKelvie died 
without having paid the first premium on the 
policy or having stated in any manner whether 
he would accept the policy tendered in the 
amount of $98,156. 

The court held that when a life insurance 
policy contains the provision that it “will not 
take effect unless the first premium or agreed 
instalment thereof shall be actually paid, dur- 
ing the lifetime of the insured,” the provision 
means exactly what it says and will be enforced. 

The agent had no power or authority to 
waive the condition of the policy that it should 
not take effect until the first premium had 
actually been paid during the lifetime of the 
deceased. There was no evidence that the 
defendant was ever accustomed to waive or did 
waive at any time the payment of premium in 
advance or authorized its agents “to make, 
alter or discharge its contracts.” The insur- 
ance company was not estopped to deny the 
payment of the first premium, because the 
agent, in violation of the instructions, deliv- 
ered a receipt for the first premium before it 
was actually paid. The policy was written in 
a form which put Mr. MacKelvie on notice 
that it was not to take effect until the “first 
premium was actually paid.” 

Further, there was nothing to show that the 
minds of the parties had actually met. Mac- 
Kelvie applied for a policy of $100,000. A new 
policy for $98,156 could not be issued upon 
this application, and when MacKelvie died, he 
had not signed the new application forms or 
agreed to accept the reduced policy. No con- 
tract was ever entered into between the 
parties. There was no error when the lower 
court directed a verdict for the defendant. 
Judgment affirmed. 

MackKelvie vs. Mutual Benefit Life Ins. Co. 
of Newark, N. J. (Circuit Court of Appeals, 
2nd Circ.), 287 Fed. 660. 





BURGLARY 

Larceny of insured jewelry need not be 
proved by direct and positive evidence, in 
absence of policy provision therefor. Exact 
date of larceny need not be proved. 

This action was brought under a policy of 
insurance against direct loss by burglary, theft 
or larceny. covering jewelry among other 
things. 

Plaintiff testified that she had worn the in- 
sured jewelry in Colorado Springs—that on 
the day of her departure from there, she 
examined the jewelry and placed it in a safety 
helt, which she wore on her homeward trip to 
Kansas City. She further testified that the 
belt was not disturbed, was placed unopened in 
a drawer in the house upon her arrival in Kan- 
sas City on September 7. That she had no 
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occasion to wear the jewelry and did not open 
the bag until October 13, when she discovered 
that it was gone. It appeared that various 
servants were employed during the interval of 
time, some of whom stayed only a few days 
and one of whom merely stayed over night; 
and that all of the servants had access to the 
bedroom and dresser drawer where the jewelry 
was kept. 

Notice was given defendant and payment was 
refused by letter from superintendent of the 
claim department, reading as follows: 

“T am instructed by the home office to decline 
the payment of your claim until you can fur- 
nish conclusive evidence that the jewelry in 
question was stolen from your residence.” 

The jury brought in a verdict for the plain- 
tiff and defendant appealed from the judgment 
entered therein. 

Defendant claimed that there should be “posi- 
tive and direct evidence” to support a finding 
by the jury that the jewelry was in the belt 
when it arrived at the residence of the plain- 
tiff and was stolen therefrom. The court held 
that circumstantial evidence was sufficient to 
prove the commission of a theft or a larceny 
and that it was unnecessary to produce eye- 
witnesses to the actual arrival of the jewelry 
in the house or the actual theft. 

The court’s instructions to the jury were 
correct; these instructions are as follows: 

“The court instructs the jury that if you be- 
lieve from the evidence that on some date be- 
tween September 1, 1919, and October 13, 1910, 
Sybil Stern, the wife of plaintiff, suffered the 
loss of the certain platinum lavaliere described 
in evidence, and that said loss was caused by 
larceny, or theft of said lavaliere, by some per- 
son to the plaintiff unknown, from the interior 
of the dwelling house, etc., .........esecceees 
and if from all the facts and circumstances in 
evidence you find that such loss from such 
cause from said premises occurred, then your 
verdict should be in favor of plaintiff.” 

The instruction continues: 

“Such facts and circumstances should be con- 
sistent with each other and should exclude any 
reasonable conclusion other than that such loss, 
if any, from such alleged cause from said 
premises occurred.” 

The above instruction was held to be clear 
and unambiguous and may be accepted as cor- 
rect. 

Stern vs. Employers Liability Assur. Cor- 
poration, Limited, of London, England (Kan- 
sas City Court of Appeals, Missouri), 249 S. 
W. 739. 





ACCIDENT 
Suicide while insane is “Accidental Death” 
—a statute which makes void a provision in 
a policy of life insurance which defeats 
Tecovery on the ground of suicide, invali- 
dates a clause in the policy defeating recovery 
if insured commits suicide while insane. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


843 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


JAMES H. WASHBURN, F.A.1L.A 
, CONSULTING ACTUARY ‘ 
IFE INSURANCE—Ordinary, Inte i 
Group, Industrial and Special ee” 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITY 




















Prominent Agents and Brokers 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 
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3 Cedar St. New York 


SUALTY INSURANCE | 
[oscar BSR 








Actuarial 








JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 


iy 

















JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewatants 


THE BOURSE PHILADELPHIA 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
50 BROAD STREET NEW YORK 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


50 BROAD STREET NEW YORK 
Telephone, Broad 2019 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDiS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 








10 Jackson Place, N. W. Independent Life Building 




















MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


InsurancegExchange Bldg., Suite 948-949 
DES MOINES, IOWA 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 


























A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service” 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 

















WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of lusuraace 


43 Cedar Street, New York 














W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 
36 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 
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W. B. YOUNG 


CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 
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Fxaminers and Adiusters 








Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
15 Park Row New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performancec=-Weshow 
results. Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 





Burglary, Plate Glass. 
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Insurance Attorney 











Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 

















Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 
Investigated and adjusted. All lines handled. 


Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 








Proctor Building Newark, N. J. 














Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render.complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Plaintiff, wife of insured, brought suit to 
recover $15,000 plus damages and costs upon 
two policies of life insurance, described as 
accident insurance policies. The first policy 
provided for payment in the event of death 
caused by “bodily injuries sustained through 
accidental means and resulting directly from 
such accident independently and exclusive of 
all other causes.” 

The policy also stated: 

“This policy does not cover self-destruction 
or any attempt thereat while sane or insane.” 

The second policy also called for payment in 
the event of death, insuring against loss re- 
sulting from bodily injuries, effected directly 
and independently of all other causes through 
accidental (excluding self-destruction 
or any attempt thereat, while sane or insane). 

The Missouri statute provided that: 

“Tt shall he no defense that the insured com- 
mitted suicide, unless it shall be shown to the 
Satisfaction of the court or jury trying the 


means 


cause, that the insured contemplated suicide at 
the time he made his application for the policy, 
and any stipulation in the policy to the con- 
trary, shall be void.” 

The answer of the insurance company denied 
that the insured came to his death by acci- 
dental means and alleged that he intentionally 
committed suicide while sane by taking cyanide 
cof potassium and set forth as a further de- 
fense the terms of the policies. 

Verdict was given for the plaintiff, the jury 
finding upon the evidence that the insured was 
insane at the time he took the poison. 

Upon appeal, the judgment for plaintiff was 
upheld, the court holding that suicide or self- 
destruction while insane is an accidental death 
provisions of the policy, insuring 
death accidental 
There was abundant evidence on trial 


within the 


against occasioned “through 
means.” 
that 
justified in finding that insured was insane when 
Suicide while sane is not 


insane 


insured was insane and the jury were 


he took the poison. 
an accidental death, but 
is an accident within the terms of the policy. 

The statute which provides that suicide shall 
not be a defense to an action on the policy 
overcomes the the policy and 
entitles the plaintiff to recover. The provision 
in the policy .denying liability in the event of 
death from suicide, while insane, is void under 
the statute. Aufrichtig vs. Columbian Nat. Life 
Ins. Co. (Supreme Court of Missouri), 249 S. 
W. 912. 


suicide while 


provision in 
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No recovery under lumber insurance policy 
providing for 200-foot clear space—parole 
evidence is admissible to establish a waiver 
of an express provision of an insurance policy. 

The policy covered the staves, 
lumber and all other timber products” * * 
‘While contained in sheds and yards on prem- 


“stock of 


ises of the assured.” 

There was another clause in the policy which 
follows: 

“Warranted by the assured that a continuous 
clear space of 200 feet shall hereafter be main- 
the hereby insured 

working or manufacturing 
and that 


read as 


tained between property 


and any wood 


establishment, forest or brush land, 
the said space shall not be used for the han- 
dling or piling of lumber thereon for tempo- 
rary purposes, tramways upon which lumber is 
not piled alone being excepted; but this shall 
not be construed to prohibit loading or unload- 
within, or transportation of lumber and 
{imber products across, such clear space, it be- 


ng 


ing expressly understood and agreed by the 
assured that this 
shall render this policy null and void.” 

The evidence was undisputed that the burned 
staves were located in a dry kiln, which was 


any violation of warranty 


only 20 feet distant from the mill and engine 
room and that there was not maintained a 
clear space of 200 feet between the dry kiln 
and the manufacturing establishment as de- 
fined in the policy. The staves were manu- 
factured in the following manner: 


“The timber was cut into staves, then stocked 


in the yards for the purpose of drying, re- 


37 


maining there from sixty days to a year. After 
this, they were transported to the dry kiln for 
further drying, being rolled into the dry kiln 
on trucks at one door and when sufficiently 
dry being rolled out the other door on the 
trucks, and from there carried to the factory 
to be finished.” 

The plaintiff contended that all the material 
and finished product anywhere in the sheds 
was covered by the policy. The court held, 
however, that the warranty clause must be read 
in connection with the coverage clause and 
the warranty clause excludes all property, not 
200 feet distant from the manufacturing estab- 
lishment unless in process ot transportation or 
being loaded or unloaded. The burned property 
was not in the course of transportation while 
in the dry kiln, nor was it being loaded or un- 
loaded. This property was clearly within the 
language of the warranty and was therefore 
excluded from the covering clause. 

The lower court had directed a verdict for 
the plaintiff—this was held to be error and 
the case was remanded for a new trial. 

There was some evidence in the case tend- 
ing to show knowledge by the company of the 
situation of the burned property and waiver 
of the written provision of its policy. This 
evidence was not complete and the trial court 
can determine on the second trial whether the 
evidence is sufficient to make out a case of 
waiver or estoppel. Upon this question, the 
court ruled as follows: ; 

““(4) In remanding the case for a new trial 
on the issue as to estoppel, we are aware of 
the fact that we are not in harmony with the 
decision of the Supreme Court of the United 
States, cited by counsel for Appellant (Lumber 
Underwriters of N. Y. vs. Rife, 237 U. S. 605, 
35 Sup. Ct. 717, 59 L. Ed. 1140), where it was 
held that patrol evidence is not admissible to 
establish a waiver of an express provision of 
a policy. This court has heretofore declined to 
accept the doctrine established by the decisions 
of the Supreme Court of the United States on 
this subject, and we adhere to our position on 
that subject.” Peoples Fire Insurance Ass’n 
vs. Goyne, 79 Ark. 315, 96 S. W. 365, 16 L. R. 
A. (N. S.) 1180, 9 Ann. Cas. 373. 

Indiana Lumbermens Mut. Ins. Co. vs. Myers 
Stave & Mfq. Co. (Supreme Court of Arkan- 
sas), 250 S. W. 18. 


Insurance Almanac Issued 


The Insurance Almanac and Encyclopedia, 
compiled by The Weekly Underwriter, has just 
heen issued. This annual publication gives in- 
formation relative to all classes of insurance 
companies, naming the officers and directors, 
lines written and territory covered, and in many 
cases giving a history of its affairs. 

It lists National, State and local 
organizations, officials of all kinds having to do 
with the administration of insurance and work- 
men’s compensation laws, summarizes compen- 
sation acts as well as other important statutes, 


insurance 


gives a short biography of important insurance 
men, and has also condensed statistical tables 
standing of the com- 


showing the financial 


panies. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the TurrD EpitTiIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 

$3.25 


Price, Third Edition, 424 pages  - 


Insurance Office Organization 


Managements and Accounts 
By T. E. Youna, B.A., F.R.A.S., and RicHarD Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YounG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, firesmarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 











Price, post paid, $2.00 
Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 
Price, post paid, $1.50. 





Accountancy. By Francis W. Pixuey. An entirely new 
work dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages, 
cloth. Price, post paid, $2.40 

Pitmans Secretary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAin. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships.) Price, post paid, $2.50 





Principles of Marine Law. By Lawrence Duckwortu. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features, 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


W. A. JOHNSON, Pres. 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 


J. A. WALKER, Sec’y and Treas, 











UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 














TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California. 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 
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IF 


Your training, experience and knowledge of the life insurance 
business qualifies you to operate a general agency in 


CENTRAL ILLINOIS 
for an established and successful Old Line Mutual Life Insur- 
ance Company not now represented there 
WE WANT TO TALK WITH YOU, 
A Home Office official will arrange a liberal contract on a basis 
that will assure success. 
REAL MANAGERS ARE AGENCY BUILDERS AND 
WE WANT A MANAGER IN FACT AS WELL 
AS IN NAME. 
All negotiations strictly confidential. 
Address Superintendent of Agents, c/o THE SPECTATOR 
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New York and Chicago, Thursday, June 21, 1923 











Underwriting and Investment Profits and Losses of Casualty 


and Miscellaneous Companies in 1922 


HE underwriting and investment 

transactions of 100 of the leading 
casualty, accident, fidelity, surety, plate 
glass and other miscellaneous companies 
operating in the United States during the 
year 1922, are shown in the accompany- 
ing table in a very compact form. Sev- 
eral of the companies, which because of 
their size might be included in this table, 
are omitted because data on their under- 
writing and investment results are not as 
yet available. 

During the year 1922 the combined 100 
companies had an underwriting income 
carned of $426,829,366, while their com- 
bined underwriting losses and expenses 
amounted to $417,904,348, thus leaving 
a apparent profit on their underwriting 
transaction of $8,925,018, or but 2.1 per 
cent. Gains, however, from their invest- 
ments aggregated $35,976,597, and left 
them with a total surplus earned of $44,- 
901,615. Dividends paid by the compa- 
nies to stockholders (surplus paid in to 
the companies having been deducted, and 
in certain cases dividends to policyholders 
being included) amounted to $27,229,170. 
Decreases in contingent funds, special 


reserves, etc., amounted to $1,629,420, 
thus permitting an increase of $19,301,- 
865 in surplus. It will be noted that the 
entire dividend payments and remittances 
to home offices were paid from invest- 
ment gains, and that these gains, in addi- 
tion, enabled the add 
$8,747,428 to surplus funds held for the 


companies to 


protection of policyholders. 

The table is divided into five special 
croups, the first group embracing 54 dis- 
tinctively casualty companies, whose net 
underwriting income earned amounted to 
over $331,000,000, and upon which the 
net underwriting profit was almost 
$7,000,000, or about 2 per cent. Wide 
fluctuations are noted in the range of 
underwriting profit or loss in the indi- 
vidual companies, the largest underwrit- 
ing profit being 21.6 per cent and the 
greatest loss on underwriting 100.3 per 
cent. 

The second group shows 28 companies 
which confine their business principally 
to accident and health insurance. Their 
total underwriting income 
amounted to $39,273,000, and in these 


earned 


companies also it is noted that their un- 


29 


derwriting profit was about 2 per cent, 
or $745,424. The largest underwriting 
profit received by any of the companies 
in this group was 21.2 per cent, while the 
greatest loss amounted to 34.5 per cent. 

Seven fidelity and surety companies 
had an underwriting loss in the aggregate 
of almost 8 per cent for a combined loss 
of $190,116 on an underwriting income 
earned of $41,066,372. However, four 
of the companies show an underwriting 
profit, the highest being of 20.5 per cent. 

The four distinctively plate-glass in- 
surance companies, upon their under- 
writing income earned of over $9,000,- 
000, made a profit of Io per cent; none 
of these companies having experienced a 
loss upon its aggregate business during 
the year. 

The last group embraces seven com- 
panies, two of which are automobile com- 
panies, one showing a profit of 9.3 per 
cent, and the other a profit of 7.7 per 
cent; one credit company with a loss of 
2.8 per cent; a livestock company with a 
loss of 23.2 per cent; a steam boiler 
company with a profit of 4.5 per cent; 

(Continued on page 31) 











































































































THE SPECTATOR Ths 
UNDERWRITING AND INVESTMENT PROFITS AND Losses oF CASUALTY AND MISCELLANEOUS 
INSURANCE COMPANIES IN 1922, 
(Copyright, 1923, by The Spectator Company, New York) 
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Under- Losses Invest- Bit coy Increase Increase Losses Ph pun 
NAME AND LoOcaATION OF COMPANY] writing j|and Under-| Under- Under- ment In- §Surplus Dividends | or Decrease | or Decrease |Incurred|Incurred I a 
Income writing writing writing come and Earned Incurred in Contin- in Net to Und. | to Und Th ” 
Earned Expenses Profit Loss Accretion gent Fund, Surplus Income | Income — 
Incurred Ete. Earned | Earned Necut 
Casualty Companies. $ $ $ ae $ $ $ $ $ % - / % i Bes 
Aetna Cas. and Surety, Hartford.}| 10,780,114) 11,083,714)  ...... 303,600} 1,078,571 774,971 FAO 000i keewd +534,971; 42.4 60.4 2.8 
Aetna Tile, Martiord... . s.6064. 21,951,709} 21,092,405 S50304 kk ee os 1,446,937} 2,306,241 500,000 +625,000 +1,181,241] 44.3 51.8 +39 
American Automobile, St. Louis.; 3,205,915} 3,064,786 (foi) err 205,198 346,327 Ti) es +286,327| 48.5 47.1 44'4 
American Casualty, Reading.... 864,651 811,409 | Ze 80,794 134,036 SEODOE bacse'vc +49,036| 42.5 51.4 461 
American Indemnity, Galveston. . 458,960 453,039 3.2 | oe 76,126 82,047 36,000 +25,500 +20,547] 39.5 59.2 413 
American Reinsurance, Phila....} 1,066,710} 1,122,564 ...... 55,854 295,042 239,188 bs | ere +126,688} 67.2 38.0 59 
Columbia Casualty, New York...| 2,428,557] 2,794,795) ...... 366,238 152,879] —213,358] —200,000 +226 —13,584| 56.4 58.7 | —15 1 
Commercial Casualty, Newark...| 4,945,447} 5,003,875] = ...... 58,428 399,047 340,619 105,000 --14.381 +250,000] 48.7 562.5 | —19 
Continental Casualty, Hammond.| 10,476,337) 10,480,939} ...... 4,602 548,750 544,148 694,000 —=J49;852)/ waste 47.6 52.4 } 
Commonwealth Casualty, Phila. . 763,247 FES200) ~~ siswn 18,862 21,641 i (() rc) eee 2,779} 51.6 50.9 —2'5 
Employers Ind., Kansas City....} 1,879,348} 1,788,023 1 25 | reas 150,835 242,160 160,929 +22,889 F +58,342) 40.4 54.8 44.8 
Employers Liability, London....| 19,785,119] 17,653,606] 2,131,513] ...... 1,752,599] 3,884,112) 1,007,703} ...... +2,876,409] 41.2 48.0 | +10'8 
European Gen’! Reins., London..| 6,207,445) 6,110,545 96,900]  ...... 594,558 691,458 136,351 +205,107 +350,000] 53.5 45.0 +15 
Federal Casualty, Detroit....... 408,495 381,458 earls y | npr 42,862 69,899 ISTO etn as —117,101} 32.8 60.6 +66 
Federal Surety, Davenport...... 493,512 SS624838) 9 caw 42,731 41,107 —1,624 19,353 —94,591 +73,614| 42.5 66.2 —87 
Fidelity & Casualty, New York..| 17,219,437) 17 aes 660 WOGTAL  cssiwaion 1,585,873] 1,656,650) 2,560,000 —22,630 —880,720) 45.2 54.4 fo 4 
Fidelity Union Casualty, Dallas. . 852,420) 79,184 P7S200l  -arccauts 25,741 98,977 91,637 +3,314 +4,026] 57.6 33.8 +86 
First Reinsurance, Hartford ....} 1,959,701) 2, O11. ORT | ence 51,640 274,470 222,830 50000} «ss nacoaes +172,830) 66.4 36.2 —2' 
Gen’l Acc., Fire & Life, Perth....] 9,253,369 8,827,772 ABS 507) 3g new 546,247 971,844 214,400 +450,000 +307,444| 48.7 46.7 4415 
General Cas. & Surety, Detroit...| 1/048/484| F008 583 need 50,039 56,558 1) SSS) | Re +6,518} 54.1 50.7 —4'8 
Gen’! Cas. & Surety Reins., N. Y 3,502,205} 3,805,149 302,944 301,727 —AT, gceteeh —~aeie erere —1,217| 81.6 27.0 —8.6 
Georgia Casualty, Macon........ 2040,667| 2,108,589} ...... 67,922 100,354 32,432 pS rer +8,389} 51.4 51.9 —3.3 
Globe Indemnity, New York..... 12'684.215| 11/449,163| 1,235,052] ../... 836,903] 2,071,955] 900,000) =... +1,171,955| 44.4 45.9 | +497 
Hartford Acc. & Ind., Hartford. ..| 12/387,816] 11,788,751! 599,065, 11... 780,662} 1/379,727/ 100,000) 3... +1'279,727| 47.4 47.8 | 44'3 
Hoosier Casualty, Indianapolis... 248,217 1; «| ee 9,385} —14,395 —23 i 0) | ie —14,233 —9,547| 43.3 60.5 —3.8 
Indemnity Co. of Amer., St. Louis.| 641,541] 976,189} —...... 334,648 22,458] —312,190] ...... *—427,463 +115,273] 57.1 95.1 | —52.9 
Ind. Ins. Co. of N. Amer., Phila..| 4,548,194) 5,102,261; = ...... 554,067 294,150) —259,917 30,000] +—1,000;000 +710,083} 58.8 53.4 | —12.2 
International Ind., Los Angeles..} 1,574,345) 1,722,304) ...... 147,959 57,414 —90,545) ...... 93,745 +3,200) 57.3 52.1 =o 
Interstate Casualty, Birmingham. 876,580} 1,034,594) ...... 158,014 52 066 —105,948} ...... —74,548 —31,400} 59.0 59.0 —18.0 
London & Lancashire, Hartford..| 1,374,134] 1,220,051 THAMES) nee 1% 27/241 1 et 2: | ts | Sani ee esi +281324| 32.3 56.5 +119 
London Guar. & Acc., London...| 13,567,850} 12,846,781 Pie) ie 1,406,949 2,128,0 018 790,251 +-500,000 +837,767| 44.5 50.2 +5.3 
Manufacturers Casualty, Phila... 384,507 345,650 Sc | Se 88,903 127, af 760 80, 216 ao +47,534) 61.2 38.7 +10.1 
Manufacturers Lia., Jersey City..| 2,204,114) 2,058 661 pe | ee 101,856 247,309 55,268 +175,000 +17,041) 63.2 30.2 +6.6 
Maryland Casualty, Baltimore... 19, 195,175 18,351,627 843,548} = ...... 1,525,461 2,369,009} 2,249 127 +61,886 +57,396| 44.9 50.8 +43 
New Amsterdam Cas., New York.| 6,953, 324| 7,104,308) csccees 151,074 599,777 448,703 —208; "355 +-7,058 +650,000} 52.1 50.1 —2.2 
New York Indemnity, New York. 184,695} 237,742) ...... 53,047 43,832} —9,245) ...... 250,000 +240,755| 45.2 82.5 | —27.7 
Northwestern Cas. & Sur., Milkw. 186,699} StS 048! caislons 187,350 67,315 peg)” (0033) |e —269'639 Ti40' 604] 52.8 47.5 |—100.3 
Norwich Union Ind., New York..} 1,620,292) 1,853,001] —...... 232,709 137,593] —95,113] _...... —8,393 —86,720} 57.6 56.8 | —144 
Ocean Acc, & Guar., London..... 12,637,178] 12,626,189 IOOS0)fccscwe 1,340,007 1,350,996} 1,206,685 +103 ,347 +40:964 51.6 48.4 oa 
New Jersey Mfrs. Liab., Trenton.. 941,387 696,469 244,918} = 6. a oes 63,005 307,923 272,987 +5,000 +29,936) 66.7 7.2 +26.1 
Ohio Casualty, Hamilton........ 355,915] 341,146 ae 21,456 36,225, ...... rc +36,225] 46.3 | 49.5 | 442 
Pennsylvania Mfrs. Cas., Phila.?.| 2,453,590) 2,061,213 Soy as 7 i] ar 418,244 900,621 755,703 +15,550 +129,368] 59.5 21.4 +19 
Preferred Accident, New York...| 4,746,996] 4/326,343] 420,653) 1.1. 498,016] 918,669] 1,225,000] —306,331; ...... 43.0 48.1 +89 
Republic Casualty, Pittsburgh...} 1 "450,383| er ae 43,927 166, 280 122,353} i... . .. +280 +122,073} 53.3 49.7 —3.0 | 
Royal Indemnity, New York..... 10,835,242) 11,509,275, «..«.... 674, 033 932,046 258,013 850,000 gioratcte —591,987| 57.6 48.6 —6.2 | 
Southern Casualty, Alexandria... 124,919} 836,706}  ...... 111,787 29,122 —82,664, —87,500} ...... +4,836} 69.2 46.2 | —154 § 
Standard Accident, Detroit...... 9,418,812} 8,388,109} 1,030,703} ..”... 772,817| 1,803,520] 1,182'500 = +621,020] 35.8 53.3 | +109 
Travelers Indemnity, Hartford...| 7,997,360} 8,113,999] ...... 116,639 406,823 290,184 150,000 Staten +140,184) 43.1 58.3 —14 
Travelers Insurance, Hartford...| 36,694,258) 37,049,522) ...... 355, 264 5,151,917 4,796,653 2,700,000 —313,040| +2,409,693) 46.8 54.2 —1,0 
Union Indemnity, New Orleans...| 3,322,744) 3,438,399)  ...... 115,655 ’216, 544 100,889 25,000 —2,042 +77,931| 43.6 59.9 35 
United States Casualty, New York} 6,185,797) 6,160,968 7 OS re ee 518,525 543,354 552,500 ee —9,146) 54.0 45.6 + 4 
United States Fid. & Guar., Balt.| 25,917,170} 24,702,749) 1,214,421) ...... 1,825,525] 3,039,946 540,000 +250,000] -++2,249 046 42.1 53.2 +47 
Zurich Gen’l Acc. & L.., Zurich....} 7,607,867) 7,425,829 182,038] ...... 745,219 927 1257 537,646 201,086 +188, 525] 57.7 39.9 +2.4 
Totals (54 companies)...... 331,654,725/325,291,246| 6,822,479|...... 29,011,621] 35,834,098) 20,006,544,  —367,938| 416,195,492) 47.5 | 50.4 |+ 21 
Accident and Health Companies. 
Amer. Nat’l (Acc. Dpt.), Galv... 253,700) 199,977 oN 2) ae ares a 53,723)... ee +53,723] 65.7 13.1 421.2 
Bankers Accident, Des Moines... 537,447| ee ee 16,345 11,850 —4,495| ...... —4,495| 49.2 53.8 —3.0 
Brotherhood Accident, Boston...] 448,875] 453,549] ws... 4'674 15,203 10,529 M0000) aca. +529] 55.4 | 44.8 | — 2 
Business Mens (Acc. Dpt.) K. City] 2,441,475] 2,445,695} = ...... rit i) ee —4,290] ...... ne —4,220] 63.4 36.8 | —2 
Cloverleaf L.&C.(A.D.), Jack’v’lle 866,270) 846,530 Oat Sewsises 4,346 24,086 7,460 +11,015 +5,611} 34.9 62.8 +23 
Columbian Nat’l (A. D.), Boston. 429,82: | 409,142 ZOGE2i-  icwicies| Sse 0s MGS shesceall  —-_aisiarecets ‘ +20,682} 52.2 43.0 +4.8 
Conn. Gen’l (A. D.), Hartford...| 1,015,268] 1,073,413... ... BSI) asadsan —=petol, Paral) cee —58,145| 46.5 ee 
Federal Life (A. D.), Chicago....] 675 666,525 P2070) “2ekiene| ees ys 13070} 9 saacne —15.169 —28,239] 56.2 | 41.5 | +423 
Great Western, Des Moines...... 751,846 55,469] 31,544 87,013 10,000 +52,013 +25,000] 38.6 | 54.5 | +69 
Home Accident, Fordyce........ 458,470 B29) ncsienes| div wisinre 52,090 15,000 +21,697 +15,393} 60.5 29.3 +102 
Inter Ocean Cas., Cincinnati.... S710904) akan 16,681 18,331 1,650 24,000 — 24,432 +2,082} 40.9 61.0 —19 
Interst’te L. & A.,(A. D.),Chatt’ga 524,659 ec] ee 1,793 (ft re —9, 411 +16,877| 42.0 56.9 3 
Ky.Cent, L. &A.(A.D.) Anchorage 1,367,122 SB560)). \ nesses 20,681 104'241 60,000 872 4+45,113] 41.1 53.1 +5.8 
Loyal Protective, Boston........ LOOSGAT sass 19,873 57,340 37,467 10,000 42, 220 +25,247] 60.6 41.4 —2.0 
Masonic Accident, Springfield.... 703,692 a, 1 || ene 23,501 36,451 17 || re +26,451) 51.7 46.5 +1.8 
Massachusetts Acc., Boston...... 582,114 539,670 42,444 Spite 37,764 80,208 40,000 —9,792 +50,000} 44.0 48.8 +7.2 
Mass. Protective, Worcester..... 4,281,996) 3,965,163 SIG.800| —.02655 199,901 516,734 410 000 —50,000 +156,734| 63.9 28.7 +74 
Metropolitan Life (A. D.), N. Y pe 067 628) 2085001)  - ...00 iy Os) i rc — 367,463 72,334 Prarie. —439,2 88.0 46.5 | —84.5 
National Casualty, Detroit...... 1 "187,413| 1,183,414 BO00l.  swsun 41,700 45,699 ZOOO0F scene +25,699| 44.9 54.8 + 3 
Nat'l L. & A. (A. D.), Nashville..| 7 '639,367| 7,349,244 290,123; =s x. ww ee 144,678 434,801 135,000 —73,728 +373,529| 45.2 51.0 +3.8 
| 
Nat'l Life U.S. A. (A.D.), oe 2,559,150] 2,497,357 oe ar (meen & a hee aaa +61,793] 33.2 64.4 42.4 
National Relief, Philadelphia. . 325.487| 310,533 14.954... 11,228 26,182 12,000 —150 +14'332| 37.9 57.5 +46 
North American Acc., Chicago. . .-| 1,948,715] 2,009,260| ...... 65,545 97,791 +32,246 BL ere +2,246) 44.9 58.5 —3.4 
Pacific Mut. (A. D.), Los Angeles.| 3,724,675] 3,488,211| 236,444 ....| 848,132} 584,576] + 300,000 +19.437] +265,139] 43.8 | 49.8 | +64 
Prov.L. & A. (A. D.), Chatt’ga....} 1,332,478) 1,277,763 BETIS) kee 55,375 110,090 139,500 —44,595 _ $15,185} 44.2 61.7 +41 
Reliance Life (A. D.), Pittsburgh. 307,705 258,994 MGT * -pwircecwell Sinise os Gl | Ae! (ne oie. +48,711} 50.2 33.9 +15.9 
Ridgely Protective, Worcester...} 1,098,193} 1,123,484) ...... 25,291 55,093 29,802 PUES ere +19,802} 63.7 38.6 —2.3 
Time, Milwaukee. ........ ss 439,358 466,409}  ...... 27,051 4,587| —22,464 " —15,600 —9,364| 56.2 50.0 —6.2 
Western Casualty, Denver...... 258,148 242,320 Te.) re 16,477 32,305 B2000) nesses +305 62.9 31.0 +6.1 
Totals 29 (companies)...... 38,763,040] 38,017,616 ie Yd ee eee eon 1,942,739] 1,334,794 —159,064 -++767,009' 49.8 58.3 +1.9 
30 
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_—_———— AE I or a —_—_—— 
| | Ratio Ratio Ratio 
Net Ex- Und. 
Under- Losses ; : Invest- F a Increase Increase Losses | penses | Profit or 
NAME AND LOCATION OF Company. writing [and Under-| Under- Under- ment In- | §Surplus | Dividends} or Decrease | or Decrease |Incurred|Incurred| Loss to 
‘ Income writing writing writing come and Earned Incurred in Contin- in Net to Und. | to Und. Und. 
Earned Expenses Profit Loss Accretion | gent Fund, Surplus Income | Income | Income 
Incurred Ete. Earned | Earned | Earned 
ee — = seaiathenanaorsvieaigaibaneana = oo = a fm : | 
$ $ $ $ $ $ $ j $ $ % % % 
Fidelity and Surety Companies. ae . i 
American Surety, New York ..... 7,064,233] 6,947,301 BIGGOSE keene 590,779 707,711 500,000; Six... | +207,711) 35.7 62.7 +1.6 
Fidelity & Deposit, Baltimore....] 8,158,246] 7,923,536 ESS CM aiscewns 734,028 918,738 480,000 —38,286 +477,024) 34.5 63.3 +2.2 
Massachusetts Bonding, Boston..| 6,671,595) 6,576,766 94.8290; ...... 325,722 420,551 | eee +420,523) 51.0 47 .6 +1.4 
National Surety, New York...... 12,921,591| 13,516,683} = ...... 595,092] 1,888,753] 1,293,661] 3,600,000 —996,257/ —1,310,082| 47.6 57.0 —4.6 
Southern Surety, Des Moines.... 5,951,230) 6,004,188} ...... 52,958 163,413 110,454 120,000 —30,869 +21,323} 48.6 52.3 — 9 
. | 
Detroit Fid. & Sur., Detroit...... 14,268 1 | ar 123,202 145,128] 21,926] —742,542 176,050} +588,419| 47.3 916.0 |—863.3 
United States Guar., New York.. 299,477) 238,014 GEAGAE “sence. 76,667} 138,130) — 351,250 +1,411] —214'531| 13.3 66.2 | +20.5 
Totals (7 companies)........ 41,080,640] 41,393,958} ...... 313,318] 3,922,490) 3,611,172} 4,308,736 —887,951| : ~ £190,388 43.4 64.2 —7 .6 
Plate Glass Companies. , | 
Lloyds Plate Glass, New York....| 1,108,161 $21,260] 286,901] ...... 121,783 580,000 —171,316| 22.2 51.9 | 425.9 
Metropolitan Casualty, New York) 1,221,512 909,971 a) 155,804! 140,000, sc cceeces +327,345! 26.0 48.5 +25.5 
New Jersey Fid & P. G., Newark.} 2,174,093] 1,958,602 yt 5 | eres 135,531) 35,000) iS aes +316,022| 41.7 48.4 +9.9 
New York Plate Glass, New York.} 1,365,775} 1,044,988 | Yt. 7 | ee 154,173} 292,000} —100,000 +282,960} 25.9 50.6 +23 .5 
Totals (4 companies)........ 5,869,541) 4,734,821) 1,134,720) ...... 567,291| Scie 1,047,000} —100,000 +755,011| 31.1 50.4 +10.3 
Miscellaneous. | | 
American Credit Ind., New York.} 1,662,119] 1,708,188)  —...... 46,069 222,006 175,937 FOOOO) ke weewun +105,937} 60.4 42.4 —2.8 
Hartford Live Stock, New York.. 813,632] 1,002,440} ...... 188,808 51,206) —137,602) ......) 6... —137,602| 79.2 44.0 | —23.2 
Hartford Steam Boiler, Hartford.| 3,145,581} 3,003,133 TAZAASE Ck ccces | 709,397) 851,845) 300,000; —80,870 +632,714| 15.8 79.7 +4.5 
Medical Protective, Fort Wayne. . 721,155 718,800 VE) ee 59,110 61, 465) 30,000} +2,080 +29,385| 62.6 37.1 + .3 
Michigan Auto., Grand Rapids. . 510,619 463,547 47,072 | 16,699} 63,771 8,750 +2750 +52,271; 50.6 40.1 +9.3 
Title Ins. & Trust., Los Angeles..} 1,611,924) 1,074,367 O20) | 190,639] 728,196} 272,000) —154,882 +611,078 1 66.5 +33 .4 
Union Automobile, Lincoln...... 537,390 496,232 8) Gaerrere 26,823 67,981) —148,648) +116,449 +100,180} 36.4 55.9 +7.7 
Totals (7 companies)........ 9,002,420] 8,466,707 WMRGEGN  Saleoss 1,275,880) 1,811,593| 532,102! —114,473| +1,393,964| 31.7 62.4 +5.9 
Grand Totals 1922 (100 Co’s.)!426,829,366|417,904,348] 8,925,018! ...... 35,976,597| 44,901,6151 27,229,176! _ 1,629,426] +19,301,865} 46.7 51.2 2.1 
* Net. { Dividends to policyholders. § Including life department. In the case of foreign companies items appearing in the dividend 


column denote remittances to home office or minus receipts therefromi, 











(Continued from page 29) 
a physician’s defense company which 
earned 3 per cent, and a title insurance 
company which made over 33 per cent 
upon its business. 

Considering the table in its entirety it 
is observed that of the I00 companies 
listed 58 of them made an underwriting 
profit during the past year, while the 
remaining companies showed losses. 
The combined underwriting profit shown 
by the 100 leading companies of 2 per 
cent does not seem to be a sufficiently 
large one to invite investments in this 
hazardous enterprise. 

A multiple line casualty company is 
susceptible to reverses from so many 
angles that public catastrophe of almost 
any nature precludes an underwriting 
profit on its combined business, for an 
exceptional loss in any one department 
bars it from a good year on its entire 
business. The plate glass, accident and 
steam boiler departments are ‘subject to 
heavy losses from a conflagration ; 
health insurance is seriously affected by 
an epidemic ; surety, fidelity and burglary 
branches have their loss ratios raised by 
a crime wave; workmen’s compensation, 
liability and accident insurance are sub- 
ject to storms, floods, railroad catas- 
trophes, building collapses and other dis- 
asters ; credit, fidelity, surety and liability 
insurance are adversely affected by 


panics. In fact, loss to a casualty com- 
pany might be occasioned by any serious 
disturbance resulting in death or prop- 
erty damage. 

Careful management exercised in the 
transactions of a casualty company is 
undoubtedly the only means of obtaining 
financial support for the carrying on of 
the enterprising work done by this class 
of insurance carriers, without which, so 
great are its ramifications, everyone in 
this country would feel the deprivation 
if business enterprises could no longer 
obtain the protection of casualty in- 


surance. 
A supplementary table is also pre- 
sented which gives the totals and averages 


for twenty years, embracing results of 
the transactions of the companies year by 


Number of 


YEAR Companies 
BERn 0680s bHtRateaeEeeemere Geune 100 
Re alas awe ewe) aha wt avwiai erie ac aieeecar wae 100 
| LEEPER TE LOTTIE TT ere 100 
Lp ee ee ee Ee re Orr rT 94 
DRED GaNine ec onre bh neKeNee Mae haenae 94 
BE i <6.s dbus CAC ORSRE ROM EERO an 88 
CREGevaced Pace D ven ard cemuneew ams ue 86 
DEM Ctndeccn ke counceuedyadesewane 74 
pr re rey rere ee 7 
BURR C LS COCA Re cet RAEOED Race aea weeds 60 
ROUEN 66 RGNKS HK RE RRERS REE S Ree Re here 69 
ct reer reer rrr Te rT Tre errr ee 55 
Re eet wake Mele aor blatels Walaa adie aa es 49 
A Se Pee eer ey ern or a 50 
Ya OE ee CE er Ce 49 
BME Welctn ne KCRG MEME MMM BROS HS Cais 47 
RO eeRnne nescence ae eed aan 42 
to eT re ee ee Tere er oer ee 38 
RO a6 obo uid inclaa We at ae eae dae eae 39 
39 


Totals and averages (20 years). 


* Underwriting income earned. 
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year. This table shows that the com- 
panies had an underwriting income earned 
during the twenty years of $3,197,822,- 
461, upon which there was a net under- 
writing profit of $28,766,984 or .9 per 
cent. 





Indianapolis Rate Case Nearing Conclusion 

INDIANAPOLIS, IND., June 16—An Indiana 
State Insurance Department order in the case 
for lower fire insurance rates in Indianapolis 
is expected next week. Negotiations which 
were begun with a public hearing some time 
ago, are continuing between Thomas S. McMur- 
ray, Jr., State Insurance Commissioner, and 
representatives of associated standard old-line 
insurance companies. Mr. McMurray said he 
has nearly completed checking the city’s com- 
pliance with recommendations of the National 
Board of Fire Insurance Underwriters but 
that the companies have not yet completed their 
checking. 














Underwriting Ratio of 

Earned Profit (+) Profit (+) 

Premiums or Loss (—) or Loss (—) 

*$426,829,366 +$8,925,018 +2.1% 
423,296,487 + 6,796,122 +1.6 
*336,871,317 +714,295 + 2 
300,749,419 +3,105,712 +1.0 
*962,454,997 +-3,027,647 +1.2 
*204,573,262 +908,365 +0.4 
*164,379,571 —-1,367,621 —0.8 
*137,485,916 —696,310 —0.5 
*131,341,944 —2,854,560 —?2.1 
*119,598,934 —774,629 —0.6 
*105,518,118 —697,374 —0.6 
*89,848,428 —406,510 —0.4 
*79,906,227 +2,886,770 + 3.6 
71,032,883 +-1,179,567 +1.6 
64,417,442 2,508,964 +4.0 
59,808,622 +-2,354,297 +3.9 
52,232,010 +2,158,635 +41 
46,511,632 —239,742 —0.5 
3,256,375 +175,916 +0.4 
37,709,506 +1,062,422 +2.3 
$3,197,822,461 -+$28,766,984 +0.9 
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Modern Burglary Insurance 


The detection cf crime and the apprehension 
of the criminal form a subject about which 
much has been written and which has occupied 
the close attention of some of the most bril- 
liant minds of the century. With the increase 
in the number of cases coming up for trial in 
the law courts throughout the country and with 
the conflict between the legal statutes of one 
State and those of another and between State 
government and Federal jurisdiction convic- 
tion, even for a major offense, grows daily 
more difficult. This, of course, is a problem 
for the proper authorities and one with which 
the public need not concern itself beyond de- 
manding the fulfillment of their duties from 
appointed or elected officials who have this 
branch of government operation under their 
control. The general viewpoint of the populace 
toward the offender also has much to do with 
the prevention and detection of crime; but, as 
a rule, people are only interested in such mat- 
ters when the issue affects them personally 
or when they are compelled to bear the loss 
occasioned by a criminal act. 


THE Duty or INSURANCE 
It is with this aspect of crime that insurance 
Insurance will not prevent crim- 
inals from carrying on their nefarious work, 
it will not take the place of detectives and it 
will not form a cordon of safety about a 
dwelling, safe or valuable article, so far as 
the protection of these things against evil- 
doers is concerned. But insurance will, and 
does, pay for the losses which individuals, firms 
or corporations are forced to accept because of 
criminal acts. In this sense it is the highest 
form of protection, since, if it were not existent, 
the apprehension of a lawbreaker might satisfy 
the ends of justice, but it would not always 
return the value of stolen or damaged prop- 
erty. Indeed, it seldom happens that the arrest 
of a criminal means the recovery of all of the 
purloined goods. Some part of the loss, if 
not the entire amount, is sure to fall upon the 
shoulders of the owner. To reimburse in- 
dividuals, business houses and manufacturers 


has to deal. 


when losses of this character occur is the bene- 
ficent duty and aim of insurance. 


Mopern BurGiary TActIcs 
When came into 
vogue, the number of ways in which burglars 


To-day, 


the advances in chemistry, the strides made in 


burglary insurance first 
could operate were relatively few. 
the manufacture of steel cutting tools and the 


advent of such means of rapid transit as the 


motorcycle, automobile and aeroplane, all com- 


bine to give the criminals advantages which 
formerly were denied them. Of course, these 
gifts of civilization may also be used in over- 
taking offenders against the law, but there is 


no gainsaving the fact that they have added 
new difficulties to the detection of crime and 
have made it easier for the burglar and thief 
to succeed in their plans. In the matter of 
weapons and their use a decided change has 
previous 


been observable. The burglar of 


years had but two objects in view—to accom- 
plish his task and then get away. For that 
reason he seldom carried a gun for any pur- 
pose except to threaten such as attempted to 
interfere. Driven to conflict, he preferred a 
silent battle in which a blackjack, pair of brass 
knuckles or the butt end of the revolver fig- 


ured. Not so the criminal of the past three 
years. The brass knuckle, among the more 


daring lawbreakers and among those of higher 
intelligence, has practically disappeared and the 
blackjack is an ancient weapon. Instead, the 
deadly automatic pistol is almost universally 
carried. Small, compact, admitting rapid fire 
and possessed of tremendous shocking force 
at short ranges, the automatic pistol is one of 
the most terrible weapons which modern crafts- 
manship has placed in the hands of the wrong- 
The change in viewpoint of the criminal 
now leads him to shoot with intent to maim or 
kill in order to facilitate his escape. He pre- 
fers to risk the attention attracted by the re- 
port of the weapon for the purpose of being 
immediately freed from the chance of conflict 
with an antagonist. The reason for this is not 
far to seek. 

Burglar alarm systems, increased efficiency 
on the part of the police and detective services, 
an augmented number of both the former and 
the latter, and a new willingness on the part 
of the public to aid in catching criminals all 
make the possibility of someone arriving on 
the scene of a criminal act before the law- 
breaker can flee more imminent. Intercom- 
munication between the various civil, State and 
Federal authorities has also added to this con- 
dition. Furthermore, the late world war taught 
many men the utility of automatic pistols and 


doer. 
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Thursday 


accustomed them to the use of these as killing 
agents. The result is that a criminal, sur. 
prised in the act of committing a felony, wil! 
not risk the time which might be consumed in 
a hand-to-hand struggle, however advantage. 
ously the issue might turn out, but Prefers to 
shoot with intent to maim or kill and thus riq 
himself at once of his pursuer. He knows 
that, given an early start, his capture becomes 
remote and is usually a matter of weeks jp. 
stead of days. 


THE SAFE BuRGLAR 

The safe-cracker, also, has altered both as to 
method and personality. At one time the busj- 
ness of opening safes involved a special study 
The use of nitro- 
glycerine in amounts sufficient to blow open a 
steel door without injury to the occupants of 
the room was almost a fine art. Once the 
entry was made and the valuables taken, police, 
familiar with the operations of well-known 
criminals, could generally, by the character of 
the evidence, determine who had committed the 
A broadcast alarm was then sent out 


and a definite technique. 


crime. 
and the apprehension of the offender often 
followed. Not so with the safe-cracker, who 
carries out his plans under modern conditions 
and favored by modern tools. 

Advances in the manufacture and efficiency 
of cutting devices and in the perfection of 
chemicals have removed the necessity for train- 
ing on the part of yeggmen, who make a prac- 
tice of opening safes. The advent of the oxy- 
acetylene torch placed in their hands a method 
which required little study to use and which 
possesses a cutting power much in excess of 
that possible with the handling of common 
tools. The steel door of even the better makes 
of safes will melt at about 2000 degrees Fahren- 
heit, but the acetylene torch develops a tem- 
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perature of from 5000 to 6000 degrees. Again, 
contrary to the general opinion, steel can be 
burned just as you would burn paper or any 
other combustible material. When heated to a 
slowing white and attacked by a jet of pure 
oxygell, steel actually burns and the penetra- 
tion of the metal becomes easy. 


INSURANCE COVERAGE 

All these factors have been taken into ac- 
count by the insurance companies writing bur- 
elary, theft and larceny coverage and the re- 
sults of their examinations are manifested in 
the scope of the policies and in the premium 
rates charged. The insurance policy which pro- 
tects against the monetary loss occasioned by 
the acts of criminals is applicable to three 
classes of these gentry: it guards the purse 
against the acts of the burglar who breaks into 
the home, office, business house or bank; it 
pays for the articles stolen by dishonest em- 
ployees, whether constantly employed or merely 
working temporarily in a position, and it re- 
imburses for the depredations of the sneak 
thief. In the case of the householder some 
special provisions are usually included so that 
the policy will also embrace the loss of the 
property of guests who may be temporary resi- 
dents on, or visitors to, the premises. Such 
an insurance contract, applying to the home 
owner or lessee, generally has added clauses 
which limit the amount of the coverage during 
the non-occupancy of the premises over a spec- 
ified length of time. Other features embodied 
in such clauses or reservations are a stipula- 
tion which permits non-occupancy for a given 
period in each year, a proviso which limits the 
coverage to burglary only during such time 
as the house or building is being refurnished, 
repaired or decorated in the absence of the 
insured party or members of his house, and 
a section withholding the protection of the 
policy during a fire or a fire alarm. Payment 
of a small additional premium renders the in- 
surance policy operative under any conditions 
and removes the limitations contained in the 
provisions mentioned. 

For mercantile establishments whose custom 
it is to keep valuables and important papers 
in a safe, a mercantile safe insurance policy 
affords complete protection against criminal 
acts. The premium rate in instances of this 
character is determined according to the haz- 
ard involved, and is based on the presence or 
absence of burglar alarms, watchmen, special 
Wiring, etc., as well as on the resistive powers 
of the safe’s construction both external and 
internal. The ability of a safe to withstand 
outside attack or to guard its contents from 
the action of fire is settled by the thickness 
of the steel, quality of the metal, intricacy 
of the locks, interior arrangement and strength, 
and so forth. 
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CRIME STATISTICS 

The crime records for the State of New 
York show that, from the standpoint of the 
number of convictions, the year 1915 was the 
most damaging to the public interest. During 
those twelve months 10,158 convictions were 
obtained for various classes of offenses against 
the law, 6723 of the crimes being felonious. 
In 1916 the figure fell to 7218, but in 1919 it 
rose again to 8047. The past three years have 
witnessed a slow but gradual increase in the 
number of burglaries committed in New York 
city, and the record for years previous sub- 
stantiates the theory that the increase in this 
crime has not reached its peak.. In 1918 there 
were 350 indictments on this count, in I9I9 
there were 527 and in 1920 there were 546. 
Forgery also has been on the increase, as 1918 
saw I17 indictments handed down for this 
crime in the borough of Manhattan alone, with 
a total of 64 convictions. By 1920 the indict- 
ments for forgery numbered 148 with 86 con- 
victions. Insurance companies met this con- 
dition, and the need for protection which it 
brought about, by the drafting of the check 
alteration and forgery insurance contract un- 
der which an assured can obtain complete pro- 
tection against alteration of checks drawn by 
him as well as those drawn by others and made 
payable to his order. The coverage was ex- 
tended to banking institutions as well, and to- 
day most business houses, particularly those 
whose actions demand the interchange of checks, 
are thus insured. All that is necessary to prove 
loss under an insurance policy for check altera- 
tion and forgery is the filing of an affidavit to 
the effect that the loss has occurred, together 
with the altered, forged or falsely cashed check. 

To the activities of the modern criminal there 
is only one answer and that is the possession 
of an insurance policy or policies which will 
pay for the losses resulting from a criminal 
act and will thus safeguard the wealth and 
financial future of the assured. 


Losses on Bonds of Small Contractors 

Much complaint is heard of severe losses 
suffered by surety companies on bonds of small 
contractors. This does not in the least sur- 
prise those in the business, who, guided by the 
lessons of experience, cautiously look a little 
heyond the immediate premium or the immediate 
commission before assuming liability. 

We have it upon the highest authority that 
as we sow so shall we reap, and the character 
of the seed planted and the method of its 
cultivation will determine the character of the 
harvest. Irresponsible contractors, insufficiently 
supplied with brains and money, have some- 
how found it easy to secure bonds. The pro- 
posals through which they outbid their respon- 
sible competitors were really gambles which 
could not have been initiated and carried on if 


the surety companies had not complacently 
taken a hand and backed them. Overzealous- 
ness on the part of the agents to garner the 
immediate commissions, and injudicious liber- 
ality on the part of the companies in the effort 
to book the immediate premium and satisfy 
the gnawing appetite for income, have not only 
caused excessive losses, but have demoralized 
the general contracting business by driving into 
unprofitable desuetude the responsible con- 
tractors who, having at stake both reputation 
and property, are careful not to embark upon 
any venture which does not hold a fair promise 
of reasonable profit. Talleyrand cautioned 
against overzealousness, and the caution applies 
as aptly to business as to diplomacy. Experi- 
ence teaches a severe school, but the lessons 
taught at that school when properly heeded 
bring wisdom, and undoubtedly the experience 
which the surety companies have suffered in 
this city will bring the wisdom necessary to 
converting a losing game into a_ profitable 
proposition. 


FIRE RATING ORGANIZATION RULES 


Extra Commissions Granted Signing 
Brokers 

The fire rating rules and procedures apply- 
ing to the suburban division of the New York 
Fire Insurance Rating Organization have been 
set forth in a bulletin sent out by Henry E. 
Hess, manager of the division. The schedule 
is substantially the same as that of the New 
York Fire Insurance Exchange and describes 
the duties of the brokerage committee with 
respect to certificates and territory. The effect 
of the measures is to grant extra commissions 
to brokers signing the pledge as laid down in 
section 21, which reads: 

I hereby promise that in consideration of 
the increased rate of brokerage allowed, I will 
in all my relations with members of the New 
York Fire Insurance Rating Organization in 
the solicitation and handling of business to be 
placed with them on risks, located in the terri- 
tory of the suburban division of said organ- 
ization, conform strictly to the reasonable rules 
of the said division and will not accept from 
any source directly or indirectly, a higher rate 
of brokerage than is allowed hy the rules of 
that division. 

I agree that any violation of this pledge shall 
be held to constitute a revocation thereof by 
me. 

Rebating is disallowed to persons not holding 
a broker’s certificate and companies are for- 
bidden to turn over to an agent an application 
from a broker who has not signed the pledge, 
except under the condition that the increased 
commission shall not be _ paid. 


—T. B. Donaldson, until recently Commissioner 
of Insurance of Pennsylvania, has accepted an in- 
vitation from the Virginia Association of Insurance 
Agents to deliver an address at the annual meeting 
of the Association, to be held in Richmond next week. 





Has paid losses for 
over 50 years 


J. HARRIS LENKER, President 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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SPEAKS BEFORE OHIO 
AGENTS 


Walter H. Bennett Continues Agita- 
tion for Reforms 


DEPLORES MIDDLE WEST CONDITIONS 


Secretary of National Association of Insur- 
ance Agents Believes That Companies 
Should Act for Better Public 
Relations 


Walter H. Bennett, secretary of the National 
Association of Insurance Agents, spoke last 
evening before the annual meeting of the Ohio 
Association of Insurance Agents, held at Day- 
ton. The following paragraphs are excerpts 
from Mr. Bennett’s remarks: 


In reviewing current events some insurance 
journals arrive at the conclusion that there is 
considerable irritation in the fire insurance 
business, due more or less, it is charged, to 
alleged needless agitations seeking to eliminate 
bad practices and bring about needed reforms. 
The conclusion to be drawn therefrom seems 
to be a desire that the business be let alone to 
pursue the even tenor of its way, be that way 
good or bad. 

It is reported that the president of the Na- 
tional Board of Fire Underwriters, upon his 
election, expressed the hope that the business 
would return to normalcy during the next vear, 
with a deflation of hysteria. 

Is there anyone who will not agree with him 
in that hope, if there is any hysterical condition 
that is harmful? ‘If there is such a condition 
the agents may be depended upon to unite with 
him in seeking its elimination. 

We do not believe, however, that agitation 
for the correction of abuses, and for the in- 
stallation of good practices, ever has been or 
can be harmful to the fire insurance business. 

American business, American institutions and 
the American form of government—all fre- 
quently cited as the highest types of activities 
in the world—have been brought to their pres- 
ent state of efficiency through agitation. His- 
tory proves that agitation for the establishment 
of right practices is never harmful. 

We know of no disposition on the part of 
agents anywhere to tell the companies how to 
run their business. On the other hand, we know 
of no company executives anywhere who have 
so close and intimate a knowledge of the pub- 
lic feeling toward the business as the agents. 
In fact, it is admitted almost universally that 
the agent is the one factor in the business that 
can bring about “a better educated public,” a 
condition for which both companies and agents 
have been contending for many moons. 


AGENTS Destrous oF CO0-0PERATING 

There is no organization in existence so well 
qualified nor so fully equipped to formulate 
and conduct a campaign for a better educated 
public as the National Board of Fire Under- 
writers; and there is no avenue of approach to 
the public that can in any measure equal the 
organized local agents, ready and anxious as 
they are to co-operate with the companies in 
relieving the public mind of prejudices against 
the business there existing. 

The first step, however, should be a serious, 
whole-hearted, honest attempt on the part of 
companies to create in the minds of the agents 
a large measure of individual loyalty, and to 
remove the principal causes unnecessarily con- 
tributing to the present restlessness. 

When a greedy company insists upon run- 
ning its business in such a fashion as to alienate 
the agent; insists on increasing the loss ratio 
through careless underwriting; and insists on 


THE 


SPECTATOR 


FIRE AND CASUALTY SECTION 


increasing the expense of the business by use- 
less and needless competitive agents, then such 
a company is an Ishmaelite in the business and 
an enemy to the whole insurance fraternity. 

If it be an “inflation of hysteria” to point 
out these contributing causes to restlessness, 
then there is indeed an army of men in the 
ranks, both company executives and agents, 
who are guilty of the charge of creating the 
agitation complained about. 

The friends of insurance in America are 
those who are seeking to remove obstacles in 
the way of progress—endeavoring to make the 
way smooth in order that the institution may 
best serve the public in whose interest it solely 
exists. 

This is one of the tasks to which the Na- 
tional Association of Insurance Agents has 
given considerable attention in the last few 
years. As a medium of approach we have 
developed the theory of conference and co- 
operation between all parties in interest. We 
believe the method to be efficacious, provided, 
of course, the interested parties agree to partic- 
ipate. 

We have seen the beneficial results coming 
from genuine co-operation: and we have ob- 
served the needless failure of good practices 
because of a lack of it. 


STRAINED RELATIONS IN MippLte WEsT 

You of the great Middle West have lately seen 
the result of a lack of diplomacy in the han- 
dling of public relations in Michigan, in Wis- 
consin, in Illinois and in Missouri, resulting in 
strained relations that ought not to be. The 
opinion has been expressed by observers of 
Mid-Western events that a closer bond of fel- 
lowship might have been developed between 
companies and commissioners, and companies 
and agents, and a different result obtained, had 
the conference idea been a little more in evi- 
dence. 

And yet, conferences that have been held 
wherein was advanced the theory that one side 
had no jurisdiction to consider the matter at 
issue and no power to even make recommenda- 
tions, present a condition of sterility most de- 
plorable. 

Oh for the time when 
something more than permit 
crowd solution off the stage”! 

In the march of progress and curing the last 
quarter century the National Association of In- 
surance Agents, of which the Ohio State Asso- 
ciation is an important and effective unit, has 
had a prominent and no ignoble part. 


conferees can do 
“conversation to 


Work oF THE AGENTS 

The insurance agent in America is as old 
as American insurance itself. More than one 
hundred vears ago the American agent began 
to discharge the duties and functions of repre- 
senting to the public the benefits and advan- 
tages of property protection. We are not con- 
cerned at this moment with the history of the 
development of insurance in America, except 
to say that in its wonderful evolution; in the 
magnificent strides it has made to serve Amer- 
ican business interests; in the necessary pro- 
tection it has afforded to every business enter- 
prise; in the support it has given to American 
credit; in the factor it has been in developing 
American resources, the agent has had his full 
part in enlarging, fostering, promulgating and 
stabilizing the American insurance business. 

In an effort to have the agent make the most 
of himself and his opportunities, they began to 
associate themselves together, about a quarter 
century ago, and since that time there has been 
a gradual increase of efficiency and service in 
the ranks, until at the present moment the Na- 
tional Association of Insurance Agents is rec- 
ognized as a valuable and necessary stabilizing 
influence in the insurance business in this 
country. 

You should not lose sight of the fact that 
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ambitions, desires and efforts of individual ; 
surance agents are the things which really pct 
stitute the activities of these same pain 
organized. Therefore it is in order, in ¢ > 
sidering a question from the viewpoint of the 
agent, to consider it from an organized agen : 
angle. os 

In the beginning of the organized agenc 
movement, the evils which afflicted the agents 
were numerous and had existed so long that 
they became rooted in the very fabric of the 
business. Rebating was a_ practice which 
flourished; indiscriminate rate-cutting haq 
caused rate wars which demoralized the busi- 
ness generally; overhead writing by the com- 
panies and agents had been accepted as a fair 
adjunct of the business; the confiscation of 
agents’ expirations by companies was thought 
entirely proper; and the business of the agents 
was continually being raided by outside irre. 
sponsible parties. 





Insurance in Japan 
By Dr. Frepertck L. HorrmMan 


The Japanese government has recently made 
public in the Twenty-second Financial Eco. 
nomic Annual a considerable amount of usefyl 
and instructive information concerning the 
development of insurance in the Japanese Em- 
pire. The facts can only be very briefly re- 
ferred to but they are well deserving of 
thoughtful consideration. It must not be 
overlooked that Japan has had hardly more 
than fifty years of contact with civilized coun- 
tries for the development of government in the 
modern sense. The progress which has been 
attained is, therefore, most commendable. In 
this connection it may not be out of place to 
say that the total population for Japan for 
1920 was about 56,000,000, while the country 
during 1919 had a death rate of 22.8 per thou- 
sand of population. 

The number of life insurance companies 
transacting business in Japan was forty-two 
during the fiscal year of 1920-21, with an 
authorized capital of 32,480,000 yen and 3,188,- 
652 outstanding contracts of insurance. The 
amount of insurance in force was 2,407,712, 
000 yen, a yen being approximately worth 50 
cents. The income of the companies during 
the year was 142,806,450 yen, while the cutgo 
was 86,012,342 yen. The number of contracts 
as previously given was 3,188,652 for the year 
1920-21, while for the years 1911-12 the num- 
ber was 1,291,882. The business, therefore, is 
growing at a healthy rate and proportionate to 
the vast population, of which as yet only a 
small fraction has been reached by regular in- 
surance. 

For there is also in force what is called con- 
scriptive or compulsory jnsurance carried on 
apparently by stock companies having in 1920- 
21 a paid-up authorized capital of 1,300,000 
yen. These companies in 1920-21 had 530,759 
contracts in force, insuring 140,959,000 yet. 
The income on this kind of insurance during 
1920-21 was 7,456,469 yen, while the outgo was 
3,328,164 yen. 

Furthermore, there is in existence a form of 
post office insurance which is apparently mak- 
ing extraordinary progress. In 1916 this form 
of insurance was represented by 261,469 poli- 
cies, insuring 24,508,560 yen; by 1920 this had 
increased to 2,221,305 policies, insuring 224, 








ing 
637; 
107; 
7 
T 
tran 
oF 
224, 
240, 
whil 
outg 
F 
four 
169, 
fore 
duri 
outg 
(6) 
fidel: 
of 1 
yen 
1920 
5,37] 
whil 
Or 
insut 
500,¢ 
force 
72,23 
At 
coms 
000,0 
8,41 
yen. 
was 
Or 
with 
had 
000 3 
Th 
insur 
is of 
four 
cies | 
Th 
ance 
whic 
force 
miun 
was 
eign 





Thursday 


lividual jp. 
really con. 
me agents, 
er, IN con. 
ont of the 
zed agency 


ed agency 
the agents 
long that 
TIC Of the 
ice which 
tting had 
l the busi- 
r the com- 
as a fair 
scation of 
1s thought 
the agents 
tside irre. 


[AN 


ntly made 
cial Eco. 
of useful 
ring the 
inese Em. 
riefly re- 
rving of 

not be 
dly more 
zed coun- 
ent in the 
has been 
lable. In 
place to 
apan for 
> country 
per thou- 


‘omipanies 
forty-two 
with an 
nd 3,188,- 
ce. The 
407,712, 
worth 50 
s during 
he cutgo 
coutracts 
the year 
the num- 
‘efore, is 
ionate to 
t only a 
cular in- 


lled con- 
rried on 
in 1920- 
I,300,000 
| 530,759 
00 yerl. 
> during 
itgo was 


form of 
ly mak- 
1s form 
69 poli- 
this had 
ng 224, 


June 2i, 1923 


1 There is some very interesting 
<14,316 yen. xcree shicl 
jata available as regards new business, whic 1 
garing 1920 amounted to 744,448 policies, with 
45,332 yen of premium income. The number 
of lapses that year was 143,534, while the num- 
ber of revivals was 15,584 and the number of 
gurrenders was 13,487. The Post Office Life 
Insurance branch during 1920 paid 25,057 death 
claims, representing 2,504,351 yen of insurance. 

There are only three companies transacting 
accident insurance in Japan, receiving in 1920- 
a1 an income of 659,811 yen and making pay- 
ments during the year to the extent of 425,357 
yen. The number of contracts in force was 
14,638 the business having been apparently at 
a standstill for the last five years. 

The number of fire insurance companies 
transacting business in Japan is forty-two, with 
an authorized capital of 235,000,000 yen, hav- 
ing 3,790,701 contracts in force, insuring 6,097,- 
637,000 yen of protection. The income was 
107,517,638 yen, while the outgo was 85,876,- 
271 yen. 

The number of marine insurance companies 
transacting business in January during 1920- 
ot was forty, with an authorized capital of 
224,000,000 yen. The companies had in force 
240,516 contracts, insuring 595,240,000 yen, 
while the income was 172,211,353 yen and the 
outgo was 157,784,839 yen. 

Transport insurance is carried on by twenty- 
four companies, with an authorized capital of 
169,500,000 yen, having 16,497 contracts in 
force, insuring 37,872,000 yen. The 
during the year was 1,365,203 yen, while the 
outgo was 794,785 yen. 

Only one company apparently carried on 
fidelity insurance, having an authorized capital 
of 12,500,000 yen, an increase from 5,000,000 
yen over the year before. This company in 
1920-21 had 4249 contracts in force, insuring 


income 














5,371,000 yen. The income was 83,764 yen, 
while the outgo was 50,514 yen. 

Only one company also transacts steam boiler 
insurance, having an authorized capital of 
500,000 yen, but having only 623 contracts in 
force, insuring 4,358,000 yen. The income was 
72,232 yen and the outgo was 48,921 yen. 

Automobile insurance is transacted by a single 
company, having an authorized capital of 15,- 
000,000 yen. This company during 1920-21 had 
48415 policies in force, insuring 34,623,000 
yen. The income was 1,054,479 and the outgo 
Was 1,064,264 yen. 

One company transacting burglary insurance 
with an authorized capital of 10,000,000 yen, 
had only 691 contracts in force, insuring 770,- 
000 yen. 

The foregoing all have reference to domestic 
insurance companies. The foreign life business 
is of a very limited extent, being transacted by 
four companies, which in 1920 had 34,207 poli- 
cies in force, insuring 108,000,000 yen. 

There were twenty-eight foreign fire insur- 
ance companies transacting business in Japan, 
which during 1920 had 303,523 contracts in 
force, insuring 2,271,243,000 yen. The pre- 
mium income was 10,384,979 yen and the outgo 
= 4,278,739 yen. There were seventeen for- 
ign marine insurance companies in Japan, 
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which during 1920 had 9,341 contracts in force, 
insuring 51,328,000 yen. The premium income 
of these companies was 2,590,000 yen, while the 
outgo was 2,289,000 yen. 

Insurance development in Japan is deserving 
of a much better understanding than generally 
prevails. The insurance companies jointly pub- 
lish an insurance annual in the English 
language which reveals a considerable amount 
of very useful information. While it is prob- 
ably a foregone conclusion that Japan no more 
than any other foreign country offers attractive 
opportunities for American life companies the 
field apparently may be worked to advantage 
by fire, marine and accident insurance and cas- 
ualty insurance institutions. The Japanese, as 
life insurance risks in this country, have, on 
the whole, been quite satisfactory and the earlier 
practice of race discrimination has practically 
been done away with. Some of the companies 
on the Pacific Coast, as well as in Hawaii, are 
doing an excellent life insurance business and 
for the purpose quite a number of native 
Japanese agents are employed. 

If life insurance is to be considered an index 
of civilization, Japan is rapidly forging ahead 
to gain for itself a leading place among the 
nations of the world. 


Ask Modification of Part-Time Ruling 

RicHMOND, VA., June 19.—According to local 
agents in Richmond, Honorable Joseph Button, 
Insurance Commissioner of Virginia, will be 
asked to modify his recent ruling affecting part- 
time solicitors. The present interpretation of 
the law, according to the ruling, requires a fire 
agent who has no casualty company in his 
office to take out a broker’s license in order to 
place his casualty lines, and vice versa. Until 
the ruling went into effect, such transactions 
were merely considered an exchange of busi- 


ness. 


A Handbook to Marine Insurance 

Under the title, “A Handbook to Marine In- 
surance,” by Victor Dover, A. C. I. L, in- 
structor in marine insurance to the London 
County Council, has prepared a book for guid- 
ance in the examinations of the Chartered In- 
surance Institute and for use in marine insur- 
ance offices. It has been published by H. F. 
and G. Witherby, and contains 155 pages of 
useful information. 

Among the topics treated are: How to Study 
for the Marine Insurance Examinations of the 
Chartered Insurance Institute; A Summary of 
the History of Marine Insurance; An Examina- 
tion of the Considerations Influencing an Un- 
derwriter When Writing Risks; Statutory 
Enactments Relating to Marine Insurance, To- 
gether with Some Recent Decisions; The 
Origin of the York-Antwerp Rules, and a 
Comparison of Them with the Rules of Prac- 
tice of the Association of Average Adjusters; 
Reinsurance—Treaty fand Facultative; Ship- 
ping Registers; Mutual Clubs; Some Further 
Essential Details for Examination Candidates. 
There is an appendix dealing with bills of lad- 
ing and the Hague rules, and there is also a 
serviceable index. In the form of a diagram 
the author presents a representation of the 
organization of a marine office. This work will 
be found of service by all who are interested 
in the marine insurance business, or who are 
contemplating entering it. It may be procured 
at $4.25 per copy through The Spectator Com- 


pany. 


—The Pacific Insurance Chart for 1923, showing the 
business of 1922, and for previous years, has been 
issued by the Pacific Underwriter and Banker. 


—““Versicherungs - Buchfuhrung,” by Professor 
Joseph Coburger, and Feuer-Versicherung, by Dr. Carl 
Domizlaff and Dr. Heinrich Blase, have been issued 


by E. S. Mittler and Sohn of Berlin. 





| 
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“What do they think of him 


at home?” 


The answer to that question is generally an 
accurate index of a man’s real worth. 


The same test can be applied to corporations. 


At home—in the Pacific Coast States —the 
Fireman’s Fund leads all companies, both 
| American and Foreign, in combined pre- 
| mium income—fire, marine and automobile. 














35 








The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 








Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 











“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J. D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 800,000 
Surplus to Policy 
Holders....... 1,514,962 


Assets........... 3,806,949 
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Fire Losses in China in 1922 


SHANGHAI, Cuina, April 22—It is a matter 
of congratulation that fire insurance companies 
operating in Shanghai did very well last year. 
We were spared conflagration of anything like 
the size of the Soochow Road outbreak in 
March, 1921, when the insurance companies 
paid over eight million taels. A lot of knotty 
points of insurance practice arising in ccnnec- 
tion with this loss have had to be settled, and 
although two years have elapsed since the in- 
cident, the adjustments have not been finally 
made. It was the biggest fire ever known in 
the whole of the East, involving over a million 
pounds sterling. it was a godown fire, all the 
goods there being collateral security held by the 
banks for their clients. Quite fifty insurance 
companies suffered, many of them being hit 
badly. The block of godowns were packed 
with grain, silk, cocoons, piece goods and almost 
every conceivable kind of merchandise. 

Last year was by no means disastrous fur the 
companies. There were no big conflagrations 
in the Settlement, the record being fair. There 
was a big blaze in Chapei, but it had no eco- 
nomic effect except that it put a large num- 
ber of poor Chinese out of homes. The largest 
fire of consequence in Shanghai last year was 
a loss of Tls. 40,000 in a cotton godown in 
December. There were two other fires <f im- 
portance during the period under review. 

Taking Shanghai and the native cities round 
about Shanghai it must be stated that the num- 
ber of fires was small and the year was a 
normal one. 

Quite a new departure has been inaugurated 
by Chinese trust companies. Since last year 
they have been underwriting fire losses. It 
must be said to their credit that they have heen 
very cautious and conservative. Their com- 
petition has so far not affected the foreign in- 
surance companies and it is not expected it will 
ever do so, for the Chinese show a marked 
preference for foreign companies. The Chinese 
companies are not doing very much at present 
and are writing on very conservative lines, also 
doing a certain amount of marine business. 
The number of Chinese insurance companies in 
Shanghai, Tientsin and Hankow is nothing like 
those operating in Hongkong and Canton. In 
the Southern Colony there are several biz ones, 
while in the North we do not possess them. 

Among the Chinese trust companies doing 
fire insurance business, which is a new feature 
of the insurance business in China, there are 
some five in Shanghai, the International, the 
Central Trust, the Trading Company, the 
Transportation Trust and the Foong Shing 
Trust. 

Most of the other parts of China did not 
experience any very big conflagrations. 
Hankow’s experience was extremely bad last 
year—a steady stream of fires being reported 
from that place. The amount paid up on losses 
by the insurance companies last year in Han- 
kow totaled a little over a million taels. 


—The Virginia Insurance Department has licensed 
the Atlanta Home Underwriters Agency of the Fire- 
mans Fund Insurance Company of San Francisco. 
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SOME REMINISCENCES FROM NEW 
ORLEANS 
Prominent Figures in the Good Old 
Times 


New Orteans, La., June 16.—Some litt 
while ago, at a crowded meeting of the New 
Orleans Insurance Exchange, my good friend 
Will Railey delivered a most excellent addres 
dealing with the conditions which Prevailed jy 
the insurance business in this city some forty 
odd years ago, and with the men who pa 
prominent in the business at that time. 


ere 


To those of us whose recollections £0 back 
that far and who, like old Pater AEneas, were 
a part (if not a great part) of those times, 
the address was particularly pleasing and inter- 
esting. As with a magician’s wand, Railey 
woke the slumbering memories af the past, and 
Lefore the retrospective eyes of the old timers 
rresent there moved in solemn procession the 
men who gave soul and character to the time 
in which they lived. We, of the present, are 
wont to look back with fondness upon the 
times depicted by Railey, as we regard them 
as “the good times,” just as the veterans of 
forty years hence will regard these present 
days as “the good old times.’ 

I would like very much to review the pro. 
cession which filed past my mind’s eye 3 
Railey spoke and, in putting into print my 
estimate and appreciation of these friends of 
my early manhood, acquaint the present 
generation with the virtues and achievements 
which raised these men far above the average 
in the judgment of their contemporaries. But 
such a review would require more space than | 
feel that THe Specrator can afford to give. 
Still, with no desire, however, to make any in- 
vidious distinctions, I shall beg for sufficient 
space to pay my tribute of esteem to three 
of these men. Two were connected with the 
same local fire insurance company, and one 
was the local representative of the then largest 
English fire insurance company. 

James I. Day was, when I first knew him, 
president of the Sun Mutual Insurance Com- 
pany of New Orleans. Mr. Day had made: 
fortune in the hardware business in New 
Orleans, had lost it in New York, had returned 
to New Orleans and, through the influence of 
his son-in-law. C. H. Slocomb, was elected 
president of the Sun Mutual, which was no 
then in a flourishing condition. The wits of 
the day said that the company was suffering 
from Hart disease, but that when Day broke 
the Sun rose. And the Sun did rise, for Mr. 
Day, immediately upon his election, defied th 
hoary traditions and the rusty stiff-backel 
ethics which decreed it degrading for an inswr- 
ance president to stoop to solicitation, ant 


driving the old stagers into paroxysms of it f 
dignant astonishment, he started out actively f 


to solicit business personally. He secured ! 


and so built up his company. Mr. Day was? f 
very forceful man of great independence 0 


spirit and amazingly unconventional. 
When I first knew Leonard M. Finley tt 


was filling the position of fire clerk of the Su f 
Mutual. When Mr. Day was elected presidett 
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nd Mr. Finley occupying, or, as the ex- 
goes “holding down” that desk. Mr. 
acquainted with Mr. Finley and 


he fou 
pression 


Day was not 
knew nothing of his worth. He had a friend 
50 . 


who was jobless and whom he wished to help, 
and he offered him the position of fire clerk, 
which offer, of course, the jobless friend gladly 
aecepted. Mr. Day then called Mr. Finley to 
his desk and calmly informed him that at the 
end of the current month his services would 
not be required. 

Now it happened that Mr. Day’s friend, who 
was of a bibulous temperament, was so elated 
over his good fortune that, with some boon 
companions, he went off on a spree which cul- 
violent attack of delirium 


minated in a 
Mr. Day then informed 


tremens and death. 
Mr, Finley that he might remain in the ser- 
yice of the company. From that day began a 
warm and sincere friendship, which grew 
stronger and stronger as the days accumulated, 
and no man ever possessed a truer friend and 
more sincere admirer than Leonard Finley had 
in James I. Day. Leonard Finley was not 
only a most accomplished underwriter (in my 
judgment the best of his day) but he was 
richly endowed with the graces and accom- 
plishments which point the gentleman and 
proclaim the man. He possessed an exquisite 
sense of humor, which made him at all times 
a most agreeable, charming and _ illuminating 
companion, and the present survivors of the 
old insurance club recall, with most pleasurable 
emotion, the glorious enjoyed at the 
dinners of the club under his presidency. He 
died most unexpectedly in 1894, in the very 
At the time 
of the Sun 


times 


prime of a splendid manhood. 
of his death he was_ president 
Mutual (having been elected upon the retire- 
ment of Mr. Day) and senior member of the 
firm of Finley & Janvier, managers of the 
Southern Department of the Palatine of Eng- 
land. What Hamlet said of his father I may 
truthfully say of Leonard Finley: 

“He was a man, take him for all in all, 

I shall not look upon his like again.” 
Henry V. Ogden, when I first knew him, 
was secretary of the Crescent Mutual Insur- 
ance Company. Upon the death of Andrew 
Foster Elliott, resident secretary of the Liver- 
pool and London and Globe, he was selected 
Mr. Ogden embodied in a 
the qualities of 


to fill the place. 
splendid physical structure 
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‘| John Hancock made the signature famous |i 
Ins by signing the DECLARATION OF INDEPENDENCE bp 
is NY 
9) The Signature has been made ls a) 
oe ae ee LIFE INSURANCE Company IN 
OF Boston, MASSACnUSErtsS 
x) Chartered in 1862, in SIXTY-ONE YEARS it has grown to be the be 
8 LARGEST FIDUCIARY INSTITUTION IN NEW ENGLAND {i 
NY An Endowment or Income-for-Life Policy is the Policyholder’s ay 











mind and heart which make up the character 
of a Christian gentleman, and these qualities 
were so distinctive and genuine that they earned 
for him, from his associates in the Cenfederate 
Army, the affectionate title of “the old gentle- 
man.” Mr. Ogden served throughout the Civil 
War as a member of the Fifth Company of 
the famed Washington Artillery cf New 
Orleans, emerged without a scratch, with the 
very rare record of never having missed a roll 
call of his company during his four long years 
of service. O’Hacerty. 
January Business in Japan 
According to the Japanese Department of 
Agriculture and Commerce, new insurance con- 
tracts effected by the Japanese insurance com- 
panies during January were as follows: 


Number of 


Number of New Amount 

Companies Policies Insured 

Yen 
Life we TYomaaces 43 40,759 50,118,000 
Conscription ... 3 7,940 4,458,000 
Accidents ...... 3 551 1,800,000 
BW sick cinso ee 19) 475,824 6,617,846.900 
MATHIG! ccc xcas 37 146,212 572,212,000 
Transportation ..22 70,187 136,396,000 
CMREtS fe aacusc 5 210 678,000 


As compared with the new contracts affected 
during the previous month, all showed decreases 
as follows: 

Decrease in 
Insurance 


Decrease in 
Policies 


Yen 
igo ceciG a's wre tet eS 1,867 $3.386,000 
COMSCEIDHON © o4 600 case 2 334 788,000 
PEG nai cece 169 996,000 
PISO) ac ceewecaves decwes 647.244 1,049,203,900 
TNE 3) ora" S 5 Senn aicio ee 129,857 360,275,000 
‘Pransportation. 2.6666 << 15,601 69,393,000 
CIOS: «Sat oiccce aw wees 5,642 5,545,000 
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Policies in force at the end of February 
numbered 4,064,668, and the amount insured 
was Yen 458,392,864, as compared with the totals 
for the corresponding period of last year, these 
figures show an increase of 1,099,492 policies 
and Yen 144,785,559 in insurance. New policies 
signed during February were 102,158, or 30,- 
228 more than in the corresponding month of 
last year. 


““Assecuranz-Compass“ 1923 

The 1923 edition of the “Assecuranz-Com- 
pass” has just been received from the hands 
of the publisher, Gustav J. Wischiniowsky, 
Germany. Formerly issued in two volumes, this 
comprehensive work has been incorporated in 
ene book, divided into two sections.. The first 
deals with the insurance companies operating 
in Germany and Austria, and the second gives 
the standing of insurance companies in other 
countries. 

The volume is the German international in- 
surance year book and the financial 
standing of companies in Germany, Austria, 
England, Poland, Sweden, Africa, Australia, 
Scuth America, the United States and other 
nations. A detailed index furnishes a means 
of ready reference and the volume will prove 
of immense interest to those needing informa- 


lists 


tion cn foreign companies and to United States 
managers handling the business of foreign in- 
surance crganizations. This valuable publica- 
tion comprises 504 pages, is handsomely bound 
in leather-covered board and is _ obtainable 
through The Spectator Company. 








PUM ZIMA 


ZNOw 


3 


Detrod mem 


ERI 





OO> MI 














THE SPECTATOR 




















ACTUARY WANTED 


Progressive western life company has opening for 
resident actuary. Company’s success based upon 
introduction of new plans and services. Applicants 
must be men of progressive tendencies, capable 
of developing new ideas along safe lines. 


Apply Box 30 care of THE SPECTATOR 
















FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
*~. = sed pa I pec i 
is well-known pocket manual is a standard guide in relation t 
hazards and their elimination or reduction, and also as to © common firg 
Fire Protection and Upkeep. 

The general subjects wh.ch are treated in much detail in this valuable book are: | 
Lighting Hazards—Heating Hazards—NMiscellaneous Stationary Heating Devices Requir ‘ 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Ch ing 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— 
Chimneys and Flues in Dwellings —Dwelling House Hazards—Automatic Sprinklers—Water 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 




















~ ‘THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 

ity of its policy. 
i. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Cha les W. Higley, Vice-President 
William Morrison, Asst. Secy. 

Home Office, Hanover Bidg., 34 Pine St., New York 











Under the above title, Minor Morton, vice president and agency manager of a well-known life ingy 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable. a 
adopting Life Insurance as an Avocation. _ 


Every life insurance company and general agency needs this booklet. PRICES: Singl : 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 pes, a 





‘*THE LIFE INSURANCE BUSINESS” 








STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 






THE SPECTATOR COMPANY q 
Chicago Office 135 William Street 
New York 3 












An Enviable Reputation 


Great-West Life policies are planned on the broadest principle of service to 
policyholders. The company bears an enviable reputation for low expense 
rates, extremely low premium rates, and large profits to policyholders with com- 
plete provision for protection. 

For full particulars of rates and plans write to 








Insurance Exchange 
fs ke} CE N i x ASSURANCE COMPANY 
LIMITED, OF LONDON 
(ESTABLISHED 1782) 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 


















WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent lowa territory and liberal 


THE GREAT-WEST LIFE ASSURANCE CO. 
HEAD OFFICE—WINNIPEG 
) 0 contracts for men of good reputation. 
“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 


HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 





Premiums received during the year 1922................0. $7,369,885 
——— to Policyholders and their beneficiaries in Death 

laims, Endowments, Dividends, Etc............ceeeeee 5,400,769 
Amount added to the Insurance Reserve Funds............. 2,206,7 
Net Interest Income from Investment..............ee0ee08 2,110,922 


pon in excess of the amount required to maintain the 


reserve 
Actual mortality experience 52.87% of the amount expected. 
PRGUEMACO UT ROCCE 6 oo. 56:50 50,015. 5: 5:9 oo seie.s iss cele ore Rae 
Admitted Agnets.. .o.06osccceccce sees 





$232, 163.052 
46,253,715 © 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents } 
56 BROADWAY NEW YORK ~ 






















LIBERTY NATIONAL LIFE INSURANCE CO. 
CAPE GIRARDEAU, MO. 


OLD LINE—LEGAL RESERVE 
PARTICIPATING—NON-PARTICIPATING 
STANDARD—SUB-STANDARD 


NON-FORFEITABLE RENEWAL CONTRACTS 


General Agents Wanted 
In 
Illinois, Missouri, Louisiana, Arkansas and Kansas 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 









An ‘‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will” 
be pleased to hear from anyone interested | 














YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 














CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY — 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 4 
Union Fire Ins. Co., Buffalo, N. Y. 4 
United States Underwriters’ Policy, N.Y. 
Guaranty Fire Assurance Corp., N. Y. | 


HAROLD JUNKER, Mgr. Pacific Coast Dep 
San Francisco, California « 












F. M. GUND, Mgr. Western Dept. 
Freeport, Iliinols 
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